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“That’s why we find Teletypewriter Service 


so valuable,” says the Quaker Oats Company 


THE Quaker Oats Company, like thousands of other 
concerns, uses Teletypewriter Service —typing by 
wire — to facilitate management and control of out- 
of-town units. Says the Vice-President in charge of 
operating: “The company conducts its business on 
the principle that reduced production costs and 
faster service to customers are essential in making a 
profit today. Teletypewriter Service helps us achieve 
both factors; therefore, it plays an important 


part in our business.” 


_AKRON 


Teletypewriter Service keeps many of the company’s 
widely separated units in continuous up-to-the minute 
touch with fluctuations on the Chicago grain market. 
In addition, the constant typewritten communication 
between headquarters and factories is invaluable in 
supplying customers’ needs. 

Teletypewriter Exchange Service permits written 
communications with customers and market sources. 
The connection may be for a few minutes or as long 
as desired. 

Many firms use Teletypewriter Service on a 
“private line” basis, designated offices being continu- 
ously connected for periods ranging from one to 
twenty-four hours a day, depending on the volume 
of communications. 

Teletypewriter Service can be adjusted to meet 
your particular needs. Your local Bell Company will 
gladly show how your organization might use it to 
advantage. A call to the Business Office will 


bring a representative at your convenience. 
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IN COMING ISSUES 


Earnings at Turning Point 


NE prominent company began to experience an earn- 
ings decline as early as 1927 because of the peculiar 
conditions existing in its industry, but has maintained 
a strong financial position, has continued dividend pay- 
ments, and has shown earnings available for the common 
stock in every quarter of even the worst depression period. 
Current conditions suggest that beginning this year the 
earnings trend will be upward. There are no bonds or 
preferred stocks, and at the end of 1932 net working capital 
on a per share basis amounted to nearly half thé current 
price of the company’s common stock. Cash and market- 
able securities alone were equal to a third of the price of 


the issue. 
The Bank Deposit Guaranty 


HE proposed guarantee of bank deposits is of utmost 

importance to every individual as well as investor and 
business man, and no well posted person can afford to miss 
the searching analysis of this situation that will appear in 
anearly issueof THe FinanciaL WorLD. Previousattempts 
at deposit guaranty have had disastrous results. Such 
attempts in this country were conducted by the states, 
whereas a different type of insurance is now proposed to be 
set up, and, of course, conditions now are materially 
changed from those existing during previous experiments. 
Just what are the prospects of the new venture succeeding? 


A Leverage Metal Stock 


NE of the better situated members of the metal group 
last year, contrary to the general performance of the 
industry, showed earnings available for its common stock 
after all charges. Recent improvement in metal prices 
means much to this company, and even allowing for no 
increase in sales or production over 1932 volume, earnings 
now should be running at a rate as good as that back in 
1927. Its potentialities are reflected in the fact that each 
one cent increase in the price of one of its principal metals 
should add near!y 50 cents a share to earnings. An analysis 
is in course of preparation. 
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Pacific Gas and Electric Company 


San Francisco, California 


The Company ranks among the foremost operating utilities in the United States, being one of 
the largest producers and distributors of electricity and also one of the largest distributors of natural 
gas in the country. Its properties constitute an inter-connected and well co-ordinated system operated 
by a single management and extending into forty-six counties in Northern and Central California, 
with an area of 89,000 square miles and a population exceeding 2,900,000. ‘The ratio of growth in the 
population of this territory, in the last census period, was twice that of the nation as a whole. 


At the close of 1932, service was being furnished to 1,251,217 customers, located in 618 cities and 
towns, including San Francisco, Oakland, Sacramento San Jose, Stockton, Berkeley. Fresno and 
other important California communities, and in an extensive and well populated rural area. 


The electric business of the Company or of its predecessors has been in continuous and successful 
operation for fifty-four years, and the gas business for seventy-nine years. Approximately 72% of gross 
revenues are derived from sales of electric energy, 260 from gas sales and 29, from minor activities. 


COMPARATIVE INCOME ACCOUNT =—5 YEARS 


Gross Revenue (including Miscellaneous Income)..... . 
Operating Expenses, Taxes (including Federal Taxes), 
Maintenance and Reserves for Insurance, Casualties 

and Uncollectible Accounts. 


Bond Interest and Discount 


Surplus... 
Deduct Earnings of Subsidiary Companies prior to 


Balance (Undistributed Surplus)..... 
Times Bond Interest and Discount Earned............ 
Times Preferred Dividends Earned................... 


Year 1932 Year 1931 Year 1930 Year 1929 Year 192f 

$85,517,495 $88,536,846 $77,369,388 $64,820,894 $61,788,079 
36,941,863 37,512,845 33,925,139 31,247,790 31,759,205 
$48,575,632 $51,024,001 $43,444,249 $33,573,104 $30,028,874 
15,996,710 15,367,417 13,014,768 10,354,984 10,659,216 
$32,578,922 $35,656,584 $30,429,481 $23,218,120 $19,369,658 
11,426,139 10,865,202 8,866,036 7,477,634 5,967,320 
$21,152,783 $24,791,382 $21,563,445 $15,740,486 $13,402,338 
$21,152,783 $24,791,382 $21,404,141 $15,740,486 $13,402,338 
8,022,827 7,803,316 6,537,127 4,840,565 4,601,630 
$13,129,956 $16,988,066 $14,867,014 $10,899,921 $8,800,708 
12,501,723 12,198,117 9,691,164 6,191,892 5,550,574 
$ 628,233 $ 4,789,949 $ 5,175,850 $ 4,708,029 $ 3,250,134 

3.0 3.3 3.3 3.2 2.8 

2.6 3.2 3.3 3.2 2.9 


ASSETS LIABILITIES 
ee ee $660,293,078 Common Stock of P. G. and E. Co......... $156,797,132 
5,154,862 Preferred Stock of P. G. and E. Co......... 130,571,807 
Discount and Expenses on Capital Stocks... 386,269 Preferred Stocks of Subsidiaries............ 7,042,700 
Trustees of Sinking Funds................. 280,878 Minority Interest in Common Stock and Sur- 

$17,988,068 Funded Debt in Hands of Public 305,975,400 
15,743,163 33,731,231 Current and Accrued Liabilities............ 21,329,272 

Reserve for Depreciation...............00. 58,479,137 

Unamortized Bond Discount and Expense and 3,869,654 


Copies of Annual Report, including Income and Surplus Accounts and Balance Sheet, certified by Messrs. Haskins & Sells, 
Certified Public Accountants, may be obtained on application to D. H. Foote, Vice-President 
and Secretary-Treasurer, 245 Market Street, San Francisco, Calif. 


INQUIRIES REGARDING THE COMPANY ARE INVITED 
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Dividends Paid on Preferred 
Dividends Paid on Common Stock (8%).............. 
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Security background still favorable, but 

market entitled to a rest — All eyes continue 

to be on Washington, which is the most im- 

portant single factor in the general situation 

— Stock volume in May set record for three 
years 


The 
Market Situation 


The general background of the stock market continues to 
be favorable. Business expansion is carrying further despite 
the seasonal influences which usually make themselves felt 
at this time, numerous companies are once more enjoying 
profits, and of course the Administration holds powerful 
inflationary weapons. Nevertheless, the market has re- 
cently shown unmistakable signs of being tired, heavy 
turnover being accompanied at times by only small price 
changes. For instance, copper prices were marked up on 
Wednesday to the accompaniment of reports of heavier 
orders, yet not until Thursday noon when the price of 
the metal was again advanced did the copper shares show 
much response. Of course, the entire market situation is 
extremely sensitive to Washington developments, and any 
further so-called inflationary announcements would without 
doubt be the signal for fresh vigor in stock prices. 


The utility shares still find little favor in the eyes of most 
investors, average prices for this group showing fluetua- 
tions of not much more than two points during the entire 


latter half of May. However, action of the House and 
Senate conferees in placing the 3 per cent electric tax on 
the compames themselves had no apparent effect on prices, 
perhaps because this move had been generally expected. 
Continuation of improvement in electric demand (output 
is now running nearly 5 per cent above a year ago) would 
soon place the industry in a position to absorb the tax. 
Rate increases doubtless will be asked in some cases because 
of this added expense, but the success of such pleas is 
doubtful in view of present agitation for reductions. With 
costs of all sorts now showing rising tendencies, campaigns 
for lower rates should begin to assume less importance, and 
a passing of the utility question from the political situation 
would see this group of stocks again coming into its own. 


The widespread public interest now existing in the se- 
curity markets is graphicaHly shown by that fact that the 
volume of sales on the New York Stock Exchange in the 
month of May set a new high record for the past three 
years, the month’s dealings of 104 million shares being the 
sixth largest in the entire history of the Exchange. In the 
short space of two months—April and May—industrial 
stocks registered an average gain of about 65 per cent, the 
rail average advanced about 85 per cent, and the utility 
average about 55 per cent, all accomplished without a reac- 
tion worthy of the name. Regardless of the encouragement 
furnished by continued business progress, the stock market 
is entitled to a temporary rest during which time it can 
consolidate its position. Whether it will come at approxi- 
mately current levels, or from a level somewhat higher up, 
it is impossible to predict. 


From the standpoint of the long term investor, such re- 
actions as occur from time to time are to be regarded merely 
as natural developments, and as affording new opportunities 
for acquiring at a discount further representation in sound 
situations. With continued business improvement in pros- 
pect, with a substantial investment demand underlying the 
market, and with buying so far done on a comparatively 
small amount of borrowed money, it would seem that what- 
ever correction occurs will probably be of smaller propor- 
tions than the price advances of the past two months 
would suggest. 


aa STOCKOMETER—THE TREND OF MARKET VALUES a 4 


Securities and commodities have maintained a prominent 
place in step with, and in the front ranks of, the inflation move- 
ment. The month of May added another $4.4 billions to the 
value of stocks after the appreciation of $6.9 billions in April. 
Since the bank holiday the enhancement has amounted to $12 
billions in stocks alone. For the week of May 24-31, stock 
values gained $1,600 millions during which period there was a 
rapid turnover at a rate of 10.97 per cemt. This can be traced 
in large part to the purpose of protecting and preserving one’s 
position against any ultimate prospect of the forces of a de- 
valuated dollar. Odd-lot and full-lot purchases come from all 
quarters with their principal similarity found in the fact that 
stocks are being bought outright with only an occasional! resort 
made to borrowings and the loan ratio stands at the low level 
of 1.17 per cent. The average price of all listed stocks is now 
$24.15 and the loans against them 28 cents a share. 


Note: The “Market Value’ dotted line shows THE FINANCIAL 
Wor.p's index for the market valuation of all stocks listed on the New 
York Stock Exchange, which compares with the official figures reported 
Once each month by the Stock Exchange. The ‘Loan Ratio’’ expresses 
the percentage of brokers’ loans (to Stock Exchayze members) to total 
market value of securities listed. Percentage of monthly sales to totai 
oumber of listed shares is shown by the line “* Turnover in Sales.” 
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The Trend 
Things 


Digest and interpretation 
of business and financial 
developments 


Considering the time of year, little fault can be found 
with the general state of business. Production gains con- 
tinue to predominate, and prices are still rising. Most im- 
portant lines of trade are increasing their 

Business 4 gains over the levels of a year ago and only 
ro eo k here and there are signs of hesitancy to be 

asonal rea® found. One of these is the automobile indus- 
try, latest weekly output dropping to 52,000 units as against 
55,800 units in the preceding week, but it is of some interest 
to note that only two companies (Ford and Chevrolet) ac- 
counted for virtually all of the decline, while seven other 
manufacturers increased their schedules. Ordinarily the auto 
makers now are well beyond their spring peak and are begin- 
ning to think of new fall models. Total new construction 
still fails to show much vitality, but looking at residential 
building alone (which is more sensitive to future trends than 
the total) it is found that this division is now up to the 
levels of this time a year ago. 

Both wholesale and retail trade continue their expansion 
and are reflected in the current levels of textile and shoe 
production. The tenth consecutive weekly gain has been reg- 
istered by the steel industry, bringing operations up to 41 
per cent of capacity, the highest point in nearly two years, 
and current indications are that some of the important divi- 
sions will show little let-down for at least two months. There 
has yet to appear a definite sign of the beginning of a sum- 
mer recession in general business. It may develop that this 
year’s summer slump will be of much smaller proportions 
than is usual. At least one thing is definite: if it comes at 
all, x will be just as belated as was the spring rise. 


Bt has been a moot question in recent years whether or not 
the Federal Reserve Banks in their open market operations 
were occasionally motivated by the financing needs of the 
Federal Government; in other words, whether 


Tren 

ht the Reserve System sometimes prepared the 
war 
gen market for forthcoming government financing. 

Inflation? 


Theoretically, of course, the central banking 
system took no cognizance of such needs. Now, however, 
there is no question on the point, as the Government has 
made it plain that the Reserve is to prepare the money 
markets for new Treasury issues. Going even a step further, 
the central banks themselves are to take up whatever por- 
tions of new government issues that are not subscribed for 
by the member banks, whereas heretofore the Reserve Banks 
acquired their government bond holdings only in the open 
market, never subscribing directly to new issues. 

Thus the Reserve System is being made more and more a 
direct arm of the Federal Government, apparently to be 
called into full use in furthering the Administration's plans 
for price raising and business resuscitation. From the view- 
point of the stock market, these developments have very 
favorable implications inasmuch as it can not be denied that 
the groundwork is extended for further inflationary moves 
in the event that such action should, in the eyes of the 
Administration, become desirable or necessary. 

The proposed gold clause legislation, making payable in 
currency all debts contracted in gold, which was announced 
a week ago and-promptly seized upon for a further up-rush 
in stock prices, seems to have been accorded more attention 
than its importance would warrant. The reason for the bill 
is largely the necessity for overcoming a technicality under 
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which, despite the present gold situation, the Government 
would have to continue promising to pay interest and prin. 
cipal on its new bond issues in gold in the face of its previous 
announcement that no gold would be forthcoming. Extend. 
ing the provision to cover private bonds and obligations will 
eliminate multitudinous lawsuits for gold payments that 
already began to appear on the horizon. Passage of the bill 
will in no respect change the inflation situation, but will 
merely change the law so as publicly to recognize present 
conditions, 

The threat of inflation is the fulcrum that moved business 
off dead center, but business improvement has continued 
in the absence of the active inflation that has been feared, 
So far, while the dollar stands at a discount in the foreign 
exchange markets, there has been no inflation of the cur- 
rency at home. 


The $76 million deflation of the security loan accounts of 
Federal Reserve members in 90 cities disclosed in their May 
24 report occurred in the face of vigorously advancing secur- 
ity prices and widening public interest in the 
stock market. Virtually all of the decline 
‘occurred in the New York District, and the 
reasons for the decline appear to be several, 
First, of course, is the factor of banks urging clients to take 
advantage of higher security prices and liquidate long-stand- 
ing loan accounts. Second, the Federal Reserve Banks are 
now permitted to hold long term Government issues instead 
of confining themselves to short term maturities, and indica- 
tions are that maturing holdings have been replaced by dis- 
tant maturity bonds with the result that dealers have reduced 
the amounts they have been carrying and have, of course, 
paid off their loans. Such operations seem to have been in 
sufficient volume to offset whatever increased borrowing has 
been done by the investing public. 

Time deposits in the latest bank statement showed a gain 
of $7 million, the first increase in months, probably reflecting 
rising payrolls and ability of numerous workers once more 
to lay something aside after paying living expenses. Demand 
deposits are still in the ascendency, the gain for the week 
being $44 millions, Commercial loans have recently shown 
signs of breaking their long downward trend, last week’s gain 
of $7 million coming on the heels of an $8 million increase in 
the previous week. 

The reduction of the New York Reserve Bank's rediscount 
rate to 21% per cent is, at this point, more of academic inter- 
est than anything else. Reporting member banks’ borrowings 
are only $78 millions, and even the new rate is still far above 
the actual money market. Only after commercial loans have 
shown material expansion will the lower rediscount rate be- 
come of practical significance. 


Prices Up, 
Loans 
Down 


WEEKLY INDEX OF INDUSTRIAL PRODUCTION 


Average of 1925-1928= 100 


Jon feb. Mar Apr May June Joly Aug. Sept, aca Nov Dee. 
ind Inde 
11929 
100 100 


80 


30 — 30 


Tue Components: This is an unweighted index of five sensitive series 
of industrial activity: new building contracts, electric — production, 
automobile output, steel mill activity, and merchandise, miscellaneous 
and less-than-carload freight traffic. Adjustments have been made for 
normal seasonal variation, and the average for the four years 1925-1928 
is used as the base 
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UNDER FIRE 


By GUENTHER 


like the human, it has its life to live; the quality of 

that existence must be judged largely by how it acts 
under the baptism of fire. Under a barrage, will it emerge 
with the temper of steel, or is it composed of disintegrating 
alloys? No better test could be applied in the appraisal 
of the utility industry than this unerring gauge. 


A N INDUSTRY is comparable to a human being. Just 


HE prolonged depression through which we have passed, 

and which in its ruthless severity was unparalleled in our 
history, must be accepted as one of the most trying periods 
of test to the stamina of any business. How, then, has 
the utility industry withstood the fusillade of adversity? 


ROM the accurate data available, the electric industry as 

a whole has established a praiseworthy record, one in 
which the industry can well take genuine pride. Declines in 
production have been much less than have occurred in any of 
the other major industries. Against a loss of 44 per cent in 
steel, 47.5 per cent in motor production, and 40 per cent in 
car loadings, the decline in the output of the utilities in 
1982 from the levels of the previous year was only fraction- 
ally over 11 per cent. More pertinent to their essentiality 
to the average human being is the fact that sales of elec- 
tricity to domestic consumers in 1932 increased 2.1 per cent 
over the volume of the previous year, indicating that all 
of the lost ground resulted from the shrinkage of industrial 
operations, 


T CANNOT be denied that the utility industry has not 

entirely escaped the evils of our reckless period of excessive 
speculation, but in this field repercussions have been no 
worse than elsewhere. Speculation was a common disease 
for which the country has paid a severe penalty. Yet it 
has not impaired the basic structure of the industry. After 
all, that is the main point to consider in appraising its future 
prospects and determining its inherent strength. Over- 
expansion is another criticism frequently brought against 
the utilities, but to be wholly fair in that respect the 
industry is not entirely at fault for whatever overgrowth 
it has indulged in. Be it remembered how in 1930, in a 
patriotic response to President Hoover's plea to the indus- 
trial world not to curtail expansion and to maintain employ- 
ment and wages, the utilities committed themselves to a larger 
program of increased 
plant expansion than 
they would otherwise 
have done and_ they 
suffered more keenly 
when it turned out that 
these efforts to break 
the depression had 
failed. They can 
hardly be blamed for 
those good intentions or 
because of their tem- 
porary failure to pro- 
duce the desired results. 
Nor can it be said 
that these large expan- 
sion expenditures were 
wasted, for future prog- 
ress of the industry 
is almost a_ certainty 
and the increased facil- 
ities will eventually be 
absorbed. 


JUNE 7, 


1933 


TWENTY-FIRST ANNUAL 
PUBLIC UTILITY REVIEW 


AS THE situation now stands, the utilities have been able 

to ride through the depression at the highest state of 
operating efficiency and could care for a 30 per cent increase 
in business without adding to plant capacity; thus they are 
in an enviable position to recover considerable earning power. 


T HE industry also has frankly recognized the shortcomings 

that had developed in its family. It has worn its sack- 
cloth and repented. Especially is this change of principles 
noteworthy among the holding companies. They have largely 
eliminated the practices that aroused public criticism such 
as up-steam financing, excessive management fee contracts, 
drawing on operating company surpluses for dividend pay- 
ments, and sales of holding company securities in customer- 
ownership campaigns. In affecting these reforms they have 
put themselves in a position to conform with any prac- 
tical new laws that may be designed and enacted to control 
holding companies in the public interest. When kept within 
its proper confines, the holding company is absolutely essen- 
tial for economical expansion of the operating units. 


N° INDUSTRY is more closely woven into the texture of 
human life than is the public utility industry. This in- 
timate relationship is the sole explanation of its unusually 
excellent operating record during the depression. Providing 
as it does light, heat, power and facilities of communica- 
tion, life in its modern complex structure could not dispense 
with it without catapulting itself back into the dark ages. 


NE of the principal present difficulties is the constant 

political threats the industry confronts. Close as the 
business is to the people, the politicians find it a shining 
target for “reforms,” and these so-called reforms are not 
always in the interest of the common good. Among the 
shadows overhanging the industry must be included some 
of the proposals for Federal regulation of the holding com- 
panies, increased state and federal taxes, the gradual encroach- 
ment upon the industry by municipalities and the Federal 
Government, and possibilities of a change of conception of 
“fair rates” of return. The utilities have always had to 
contend with these troublesome bed-fellows, but they have 
always been able to surmount their problems and _pro- 
duce for investors a fair and adequate return from 
sound securities of the industry. That right to a fair re- 
turn is a constitutional 
privilege which has been 
sustained by our high- 
est court and there is 
very little likelihood of 
radical change. 


Y ET all these prob- 


lems are more or 
less temporal. In no 
wise can they interfere 
with the  industry’s 
growth. This is deter- 
mined by the existing 
necessities of our com- 
munal and _ industrial 
life. With improving 
standards of _ living 
the growth of the in- 
dustry must go along, 
and that is the bright- 
est picture in the firma- 
ment of the utilities, © 
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New Deal 


Utility 


Public Relations 


* Political persecution of the privately owned public utility companies 

is being aggressively pushed as is revealed by legislative acts of the 

past few months. Public opinion has at least temporarily veered to the 

support of anti-utility legislators, and we now appear on the high road to 

complete socialization of the industry. Future developments in this 

direction will be determined largely by public relations policies pursued 
by the utilities from this point forward. 


By JAmes C. DE LONG 


HE political bulls, blinded by 

power trust’’ serum, have recently 

been running amuck in the utility 
china shop. And to all appearances the 
spectacle is receiving at least the tacit ap- 
proval of the people. To what extent 
depredations will be allowed to go is diffi- 
cult to foretell. If the aim of the anti- 
utility legislators is purely one of chastise- 
ment and the motive vengeance, it would 
seem that the punishment has been amply 
severe and that the ‘‘power trust’’ cru- 
saders have more than evened the score. 
In each round of legislation affecting the 
utilities, they have come off second best 
during the past several months. Failure 
to provide for these companies in the Act 
creating the R.F.C.; exclusion of the 
utilities as beneficiaries under the new 
Bankruptey Act; inclusion of the trans- 
mission line feature in the Muscle Shoals 
Bill and, more recently, shifting the 
electric tax from the consumer to the 
producer, are convincing examples of 
legislative acts seemingly motivated by 
factors other than public interest. 


Political Crusaders 


The public opinion which has counte- 
nanced the anti-utility acts of legislative 
representatives is obviously not composed 
entirely of indifference toward the inter- 
ests of the utilities, but appears to reflect 
the same sort of philosophy which influ- 
ences the “progressive” law makers. This 
state of affairs has been brought about by 
the crusades of the politicians, who have 
been aided in their policy of socialization 
of the industry by the temporary impair- 
ment of the economic machine. It has 
been furthered by the “‘liberal”’ press, 
whose editorial policies are influenced all 
too frequently by the dictates of circula- 
tion. Of more immediate significance, 
however, is the fact that the so-called 
power trust issue has come into its own 
as an effective political instrument and 
will continue to be wielded until checked 
or destroyed by public opinion. 

The utilities themselves have, strangely 
enough, sown the seeds which have pro- 
duced the present crop of distrust of their 
methods of doing business. In their zest 
for expansion during the past decade, 
they have paid scant attention to an 
apparently intangible factor upon which 
the very existence of the business now 
depends—public relations. This was not 
a deliberate affront to the public attitude. 
It was rather an error of judgment as to 
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its relative importance to the future of 
the business. 

Generating and selling electricity is a 
highly involved business which requires 
individuals of great technical skill to per- 
form the job successfuNy. The rapid 
growth of the industry during the past 
decade has multiplied the engineering prob- 
lems and the record of service and manner 
in which new and exacting demands have 
been met reflect both close application to 
technical detail and engineering genius. 
The position of the business in the general 
economic and social structure likewise has 
required the services of the legal fra- 
ternity who have directed expansion with 
a minimum of economic and social read- 
justments; likewise Constitutional rights 
and limitations had to be moulded in the 
crucible of legal controversy. Upwards of 
twelve billion dollars of public money 
financed the development of the industry 
and the services of the financier had to be 
drafted and safeguards established in the 
interest of investors. 


Public Not Passive 


Under this triumvirate, the public util- 
ity industry has developed. By instinct 
and training, the engineer, the lawyer and 
the financier have not been qualified to 
‘“*sell”’ the industry to the public. There 
has been little attempt to do so and where 
such efforts have been made they have 
failed signally. The engineer has preferred 
to stick to his drafting board, the lawyer 
to his Constitutional codes, the financier 
to his discounts. It is not strange there- 
fore that the attitude of the public toward 
the industry until recently has been mere- 
ly one of passive approval of methods 
of development, type of service ren- 
dered, and rates charged. While active 
hostility has been confined to isolated 
regions, there have been few who would 
come to the defense of the business in the 
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press or from the rostrum. Under condi- 
tions which have prevailed during the 
past three years aud which have revealed 
a long list of abuses of power by the 
utilities, this passive public attitude has 
turned to one of mild inquiry. The burden 
of proof has been placed upon the utility 
companies; they are now required to 
plead their case before a not unprejudiced 
jury. 

The time appears to have arrived 
when the utilities themselves must take 
an active part in their own defense if 
they are to overcome political perse- 
cution. Smug repose beneath the mantle 
of Constitutional privilege is plain suicide. 
This is a slender reed to lean upon as the 
Supreme Court has, at various times in 
its history, shown a strong tendency to 
recognize and temper decisions in accord- 
ance with prevailing public opinion. The 
fate of the utilities will be threshed out in 
the public forum and market places and 
this will call for a new type of utility 
representative. 

As matters stand today, taciturnity 
appears to be a prerequisite to a position 
of responsibility and trust in the utility 
field. Probably the fear of becoming in- 
volved in public controversy is the basis 
for the utility executive’s reluctance to 
speak out in defense of his business. Yet 
this lack of frank discussion of the utility 
viewpoint is the basis for a great deal of 
publie mistrust of the industry and men 
in charge of its destinies. Suspicion 
thrives on secrecy and the aversion of 
publie utility men to speak above a 
whisper in public places is just the sort of 
thing needed to fan the flame of public 
distrust. The industry has suffered 
enough from its sins of commission; it now 
invites further penalties by sins of omission. 


Utilities on the Offensive 


The economics of the utility industry 
necessarily constitute an involved sub- 
ject, yet it can be simplified and brought 
within the grasp of the public mind with- 
out loss of cogent reasons for its economic 
and social advantages. Enlightened prop- 
aganda, frankly recognized as such, can 
injure no one. The ‘‘power trust’ op- 
ponents are out in the open, and the time 
has come for the utilities to assume the 
offensive. If the business is grounded in 
sound economic fundamentals and con- 
ducted in accordance with best business 
principles, there should be no doubt as 
to ultimate public judgment. 
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The Utilities’ Right Advertise 


Proper understanding of the economic motives behind utility advertising will 
go a long way in dispelling the belief that this is done in an attempt to 
control the press. Development of the utility business along the lines of increased 
consumption of electricity, lower rates and extensions to additional communities 
follow increased use of appliances. Good merchandising demands advertising 


in the sale of these appliances. 


By Witttam H. HopGe 


Vice-President and Manager Sales and Advertising Department 
ByLiesspy ENGINEERING AND MANAGEMENT CORPORATION 


ties has been denounced by radi- 

cals as detrimental to public 
welfare. In some rate cases the charge has 
been made that ‘the utilities spend too 
much money for advertising.” Sugges- 
tions even have been made to forbid such 
advertising by State laws. The expres- 
sions referred to are illustrative of the 
fanatical and vindictive state of mind of 
anti-utility crusaders and the lengths 
to which they go in trying to make 
criticism. 

A favorite charge of the critics is that 
the motive back of utility advertising is 
to control the press. Many stories and 
cartoons have been printed to bolster up 
this thought. Even the neutral minded 
profess inability to understand the neces- 
sity for advertising by industries, some of 
which seem to enjoy monopolistic privi- 
leges. What is there to the charge that 
utility advertising is done principally to 
corruptly influence the press—in plain 
language, to bribe the editors and 
writers? 


AP is has be on the part of utili- 


The Utilities as News 


In the first place, I wish to declare a 
principle, or rather a set of principles, to 
which I have held consistently through 
twenty-three years of supervising utility 
advertising. It is this: a public utility 
company, by its very nature, is a proper 
subject for news and editorial comment, 
public and private discussion, and for 
criticism for good reason or no reason. 
It is simply subject to these things 
whether it deserves castigation or de- 
serves praise. This being true, a utility 
company has no right to resent honest 
criticism, although it has a common right 
to openly and frankly present its side of 
the case. It has no justification for 
extending or withholding advertising 
patronage because of any editorial or 
news policy directly affecting itself, on 
the part of any reputable newspaper. If 
there are good business reasons why the 
utility should advertise, these, not the 
policies of the medium, should govern its 
decisions. 

It is substantially upon these considera- 
tions that the utility advertising of the 
country has been conducted. There are 
exceptions to every rule, but this is gener- 
ally true. Misrepresentations, such as 
have appeared from time to time, are a 
challenge not only to utility managers, 
but to the integrity of newspaper pub- 
lishers and editors. 

Here is an example of what I mean by 
misrepresentation, In the Federal Trade 
Commission investigation, statements by 
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William H. Hodge 


advertising men were introduced to the 
effect that the utilities either had spent or 
proposed to spend from $28 millions to 
$30 millions for all kinds of advertising in 
a given year. These figures obviously 
were an estimate, or more properly, a 
guess, made by individuals from rather 
sketchy information. They attempted 
to cover all kinds cf utilities; electric light 
and power, gas, electric railways, tele- 
phones, telegraphs, water, and in some 
instances the manufacturers of electrical, 
gas and other machinery and appliances. 
They were, as a matter of fact, unreliable 
and not fit for any kind of evidence. 
There are no authentic and complete 
data concerning the advertising expendi- 
tures of the utilities of the United States. 
With respect to the electric light and 
power companies alone, I probably have 
devoted more attention to the study and 
analysis of their advertising expenditures 
than any one else. The most thorough 
effort yet made to compile and classify 
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actual information was under my direc- 
tion as a national committee chairman 
for the year 1926. 

Information was received from at least 
one-half of the industry, and from this 
basis careful estimates were made for the 
industry as a whole, resulting in a total of 
approximately $10 millions for advertis- 
ing expenditures of all kinds for the year. 
This is the same amount as reported 
appropriated for advertising a single make 
of automobile in one of the boom years. 
In 1930 total expenditures for advertising 
in the United States have been estimated 
by the American Newspapers Publishers 
Association as $510 million. 

However, it was found that only 62 
per cent of the $10 millions went for 
newspaper advertising; about 10 per cent 
was spent for direct-mail; 5 per cent for 
billboards and posters, while the balance 
of 23 per cent was accounted for by mis- 
cellanecous purposes, including radio, 
electric signs, publications other than 
newspapers, salaries, overhead, art and 
mechanical. 

An anlysis was made under four general 
heads of the purposes for which the total 
was spent. It was found that— 


43 per cent went for advertising electrical 
appliances, 

10 per cent for specific load building activities, 

37 per cent for institutional, including general 
load building, 

10 per cent for selling company securities. 


Advertising Expenditures 


Later I made a similar inquiry covering 
the year 1928 to obtain the best informa- 
tion we could for a brief which I prepared 
for submission to the Federal Trade 
Commission. Data was obtained by ques- 
tionnaires for companies serving 42.3 
per cent of all the electricity users in the 
United States. From this I made the 
best estimates I was capable of for the 
whole industry, finding that for the year 
1928 the total advertising expenditures 
were approximately $13 millions, of which 
less than 65 per cent, or $8 millions, was 
spent with the newspapers. Contrast this 
with the figures of $28 to $30 millions. 

In 1928 I found that the proportion 
of the total spent for appliance advertis- 
ing had increased to 44.1 per cent of the 
whole; for specific service building to 
24.1 per cent; and had decreased for 
institutional and general load building 
to 26.5 per cent; for selling securities to 
5.3 per cent of the whole. 

In the two years the proportion spent 
for newspaper advertising had increased 
by 2.5 per cent of the whole; direct-by- 
majl decreased 2.7 per cent; outdoor in- 
creased 4.5 per cent. Miscellaneous, 
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ineluding radio, amounted to 18.7 per 
cent. 

Total estimated advertising expendi- 
tures of the electric light and power group 
in 1928 amounted to 0.68 of 1 per cent of 
total gross revenues. The gas business in 
the same year spent slightly less, or 
roundly 0.6 of 1 per cent of gross rev- 
enues. These percentages are much 
smaller than that reported for other large 
manufacturing and wholesaling industrial 


groups. 

What is the justification or need for 
utilities advertising at all? 

Not until electric and gas companies 
learned how to go out and actually sell 
their services were either dividends or 
low rates possible. It is true that a con- 
siderable number of people were willing 
to use some of the service, but they had 
to be persuaded to use enough service to 
justify the economies of the whole scheme 
and make the transaction actually profit- 
able to them—the consumers. Let’s see 
how it worked out during seven years of 
active selling and advertising effort. 


Demand Up, Cost Down 


In 1926 the electricity users throughout 
the length and breadth of the United 
States— 


Paid an average monthly bill of...... $2.49 

Used monthly kilowatt hours of...... 35 % 

Paid per kilowatt-hour............ $0.07 
In 1932 they 

Paid an average monthly billof. ..... $2.80 

Used monthly kilowatt-hours of... ... 50 + 

Paid per kilowatt-hour.............. $0.0559 


In effect the average customer spent 31 
eents more for which he obtained 1414 
additional kilowatt-hours at a cost of 
about 2 cents per unit To put it another 
way, he increased his monthly bill 1214 
per cent for which he received 40 per cent 
more value, and his price or rate per total 
kilowatt-hours which he used was re- 
duced 20 per cent. Also, as something of a 
paradox, if it hadn’t been for the de- 
pression, he would have employed still 
more energy and reduced his rate still 
lower. 

Years ago when utility holding com- 
panies started to manage utility proper- 
ties they discovered that utilities which 


had employed vigorous advertising and 
selling methods were much more success- 
ful than those that did not. Most of the 
broken down properties. with poor service 
and high rates, were those that sat back 
and let business walk in. The contrast 
was startling. In every way the public 
came off better if it was served by a com- 
pany which practiced advertising. The 
investors, likewise, were better rewarded 
as the result of the application of modern 
methods. 


Advertising Expense Low 


I have already shown what happened 
to average consumption and price during 
a seven-year period of advertising and 
selling in the electrical field. If advertis- 
ing expense works this way, on what 
ground can the kilowatt-hour consumer 
have a complaint? Are his rates in- 
creased by advertising under any kind 
of reasoning? In analyzing the 1926 
expenditure figures I tried to find out. 

First, I observed that 43 per cent of the 
money went for appliance or merchandise 
advertising, and ordinarily is carried as 
part of the selling cost of that merchan- 
dise; then that 10 per cent was for selling 
company securities and was charged up 
to that account. This left 47 per cent to 
go into utility operating expenses. I 
worked it down to the average bill and 
found that the burden per customer was 
about three-quarters of one cent—less 
than a penny per month. Further, the 
rate experts told me that there was no 
possible way of translating such a tiny 
saving into rate schedules. Double or 
quadruple the alleged advertising burden 
and we would still have the same diffi- 
culty. Meanwhile, the additional volume 
of business which advertising helps to 
put on, keeps foreing down the cus- 
tomers’ rates and bills. 

Our services have always made their 
way against competition—that is, other, 
and frequently cheaper, ways of doing 
things compared with what we have to 
offer. Our appeal must be to the public 
as a whole—the mass. New appliances 
for reducing labor, making life pleasanter, 
saving people time and money, come 
forward rapidly. It may be argued with 
reason that far from refraining from ad- 
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vertising it is the utilities’ obligation to 
inform their customers of these things 
and how to use them. 

As recent examples, ask any indus- 
trialist if the automatic refrigerator could 
have reached the present sta’ e of develop- 
ment in a few years without liberal adver- 
tising. Last year something like 2,300,000 
electric clocks were sold, whereas a short 
time ago no household had such an article, 
Two and a third million people could not 
even have had their attention called to 
electric clocks without liberal advertising, 

The next big sales effort in the electric 
business will be electric cooking and elec- 
trie water heating. Does anyone believe 
that broad publie acceptance can be ob- 
tained without a great quantity of ad- 
vertising of practically all kinds and 
descriptions? And in this effort, as in 
many others, it will be found that the 
utility—and the utility only—must 
shoulder a major part of the selling and 
advertising burden. 


Institutional Advertising 


It pays a public to know its utility 
companies. Institutional advertising is 
a broad term. It is distinguished from 
advertising for selling goods or services, 
and covers such things as the explanation 
of company policies and rate schedules, 
descriptions of properties and how the 
public can use them to the best advantage, 
changes of company methods and prac- 
tices, improvements and_ extensions, 
community development, industrial de- 
velopment—in brief, information to keep 
the public properly informed in its own 
interest. 

Advertising in its various forms should 
be employed by the utilities to a much 
greater extent than is the case at present. 
If this were so, the pace of development 
would be actelerated, the maximum bene- 
fits of the services brought to many addi- 
tional people in quicker time, and the 
volume of output built up, so that the 
price per unit of service could be more 
rapidly reduced. A great deal might 
be accomplished, also, in showing up the 
sophistries of radical antagonists and 
building better public understanding of 
the utilities and their consistently con- 
structive work. 


The Public 


OLITICAL agitation concerning 
P public utility rates and practices 
would suggest to the casual ob- 
server that the public is in revolt against 
the utility companies. According to sur- 
veys covering representative numbers of 
eustomers, nothing could be much further 
from the truth. 

Two years ago there appeared in Tue 
FinanciaL Wortp’s Public Utility Re- 
view Number the results of an analysis 
based on personal interviews of 4,000 
customers located in five states. Quoting 
from that article: 

“Ninety-five per cent in the case of 
electric customers and 92 per cent in case 
of gas had no fault to find with their gas 
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and electric service and had few com- 
plaints to make about bills or charges 
during the past year. In practically all 
eases they believed their local companies 
were fair with their customers, and that 
the companies were not apt to over- 
charge them.” 

That was the situation two years ago, 
but since that time the politicians have 
apparently become more and more “‘anti- 
utility’? minded. Has there been any real 
reason for the intensification of the drive 
to have rates reduced, or quality of ser- 
vice improved? Basing an opinion on a 
survey recently made by the Florida 
Publie Service Company, there has been 
little change in the attitude of the custo- 


mer toward his utility company. Florida 
Publie Service interviewed 13,543 cus- 
tomers and found that the great majority 
were entirely satisfied with rates and 
service. The low percentage of com- 
plaints against rates was particularly in- 
teresting in the light of some of the agita- 
tion now being witnessed, only 5.7 per 
cent of the company’s electric customers 
and 2.5 per cent of gas customers thinking 
rates were too high. Of electric custo- 
mers, 86.7 per cent of those interviewed 
expressed themselves as being entirely 
satisfied, while the percentage of satisfied 
gas customers was even higher than those 
using electric power and light, amounting 
to 92.8 per cent. 
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Taxing Destroy 


* The basis for constantly increasing taxes which utility com- 
panies have to pay appears to be the desire on the part of 
partisan politicians to encourage the development of Municipal, 


State, and Federal utility systems. 


Does this mean ultimate de- 


struction of privately owned utilities? 


By GeorGe L. Hoxie 


Economist and Research Engineer, 
SouTHERN CaLirorNniA Epison Company, Lrp. 


funds to meet the necessary costs 

of government. Later on, direct 
or indirect taxes were in part imposed 
in order to regulate or to re-make society. 
Thus, taxes to stimulate manufacturing 
or to re-distribute wealth have become 
popular. The third step, already tenta- 
tively taken, is toward taxing to destroy. 
This third sort of taxation now threatens 
the privately owned electric power utili- 
ties of the nation; there can be no doubt 
that if suecessful the proponents of this 
policy intend to extend it to other indus- 
tries. 

It has been reported in the technical 
press that in 1932 at least one large 
Eastern electric power utility paid sixteen 
cents in taxes out of each dollar of its 
gross receipts. This situation is typical; 
in some states the ratio is greater and in 
other localities it is somewhat less but it is 
a heavy ratio throughout the country. 

It seems probable that Federal legisla- 
tion may even increase the very consider- 
able proportion of the consumer’s electric 
dollar now taken in taxes. State after 
state is considering or has already adopted 
still further additions. It seems not un- 
likely that before the year is out one-fifth 
or more of each consumer’s electric dollar 
will go for taxes. This, as will be ex- 
plained in a moment, is taxing to destroy. 

“But,” a reader may remark, ‘‘is it 
true that these taxes are burdensome? 
All must expect to bear burdens during 
depression. Indeed, other commodities, 
notably gasoline and cigarettes, take even 
larger tax percentages of the consumer’s 
dollar; yet no one supposes that these 
heavier taxes are intended to destroy; on 
the contrary those taxes are solely for 
revenue. Is it reasonable to suppose that 
electric taxes. however heavy. come from 
another and a sinister intention?” 


Tiss were invented to provide 


The Line of Demarcation 


The question is a fair one; the answer 
to the question, however, is ‘‘Yes!” 
Further electric taxes are imposed with 
sinister intention. There is a definite 
line of demarcation; it is this: 

All manufacturers and sellers of gaso- 
line and cigarettes are treated alike; there 
is no favoritism; the same taxes are im- 
posed upon all. However burdensome 
those taxes may be they are uniform 
charges upon the industries concerned. 
Consumption may be diminished by ex- 
ceptionally heavy taxation yet the gaso- 
line and cigarette industries are not 
wrecked. Nor is there any intention to 


1933 


wreck them. The taxes are passed on to 
consumers who have no option but to pay 
these taxes or to stop buying the commod- 
ities. In the case of electric service the 
situation in many parts of the country 
is quite otherwise. It is the intention of 
Socialist propagandists that all electric 
consumers shall presently have the option 
of paying or of not paying these electric 
taxes. 

Municipal or State or Federal owner- 
ship and operation of electrie service is a 
fact in many places, it is projected in 
many other localities, and it is the inten- 
tion of a little group of partisans that such 
competition shall shortly become general. 
Each of the existing or proposed electric 
tax laws contains a provision that exempts 
‘‘publicly owned” enterprises and their 
consumers from tax payments. 


Taxes Are Discriminatory 


So long as electric taxes were moderate, 
privately owned utilities were able to 
prosper even under favoritism to their 
competitors. Privately owned enter- 
prises had a sufficient advantage in supe- 
rior efficiency, in alert and farseeing adop- 
tion of new methods, to more than make 
up the differential charged against them 
by the exemption of government owned 
competition from reasonable taxation. 
When the tax burden paid by the private 
groups but not by the political group rises 
to ten or twenty cents out of each dollar 
of gross receipts, the situation approaches 
the impossible; it is the intention that it 
should be so. 

To make the point clear and to remove 
ourselves from preconceived prejudices, 
let us seek an illustration in another field. 
The Federal tax on a package of cigarettes 
is six cents. In States that do not impose 
additional taxation, cigarettes in ten 
package cartons are commonly sold at 
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retail at the rate of ten cents per package 


or slightly less. In spite of this terrific 
rate of taxation the cigarette business still 
goes on in enormous volume. All manu- 
facturers are treated alike and the final 
retail price, including tax, is within the 
purchasing power of millions of people 
even during the depression. Now let it 
be supposed that a municipality, a State 
or the nation starts a “‘ publicly owned” 
cigarette enterprise. 

The rival publicly owned cigarette busi- 
ness would not be taxed, either on its 
plants, on 1ts securities, on its income, its 
output or its sales. Supporters of the 
new publicly owned adventure would 
reply to any suggestion of taxation with 
the same delightful logic now employed 
by the partisans of public ownership of 
electric service, ‘‘Why should the people 
tax what the people own?” Private 
manufacturers of cigarettes, paying a 
Federal tax of sixty cents out of each 
dollar of retail gross receipts (more than 
that in States that impose additional 
State taxes), would simply be forced out 
of business. 

The first city to establish a municipal 
cigarette business is likely to set up one 
more “profitable self-liquidating 
publicly owned enterprise”—based upon 
tax exemption. Even the most naive 
supporter of tax-free municipal competi- . 
tion in the electric business should be 
able to see that a similar tax policy in the 
cigarette business would impose govern- 
ment ownership. 


Burden on the Consumer 


It is not necessary to point out that all 
taxes are ultimately paid by consumers. 
There is no other possible source from 
which payment can come. Yet for a 
time it may seem to be otherwise. 
Honestly invested capital can be con- 
fiseated; selected businesses may be 
destroyed by taxes. In the end, however, 
after one sort of industry has been driven 
out of the picture and another type has 
taken its place, the consumer will find 
that he is not only again paying the taxes 
that he supposed he had escaped, but he 
then pays the losses that he thought had 
been met by the thrifty individuals whose 
property had been confiscated. 

The little group of socialistic partisans 
—who are at the bottom of these pro- 
posals to throw upon privately owned 
utilities a burden of taxation that be- 
comes impossible when publicly. owned 
competitors are exempt from that burden 
—know these things well. Those Machia- 
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vellian propagandists head for a definite 
goal—destruction of a privately owned 
business, substitution of government 
owned business. Nor does the design of 
these men stop at this point; there can 
be no doubt that the electric business is 
merely the first of the private businesses 
to be attacked upon a great scale. The 
conscious aim of the leaders is socialism. 
This is to be brought about by a “* boring 
from within,”’ with assault upon one in- 
dustry at a time. 


A section of the public has been taught, 
and some believe, that electric power 
utilities are enormously profitable. The 
truth is that even in prosperous times the 
electric business is handled on a very 
narrow margin. During depression this 
margin decreases with diminishing out- 
puts. To add taxes to some of these 
undertakings and at the same time to 
leave their competitors free of all tax can 
have but one real purpose—destruction. 

Curiously enough a considerable num- 
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ber of well meaning people, quite uncon- 
scious of the real aim of those whom they 
blindly follow, have been so fooled by the 
barrage of falsehoods concerning the 
electric business that these proposals of 
taxes combined with tax exemptions have 
made some headway. ‘To correct that 
situation it is only necessary to inform 
the publie as to what is being done. The 
people of this country are not socialistic nor 
will they tolerate socialism by indirection— 
once they are convinced of the real facts. 


The Investment Status of Public Utility Bonds 


Edited by GEORGE H. DIMON 


LTHOUGH public utility bonds 
A have by no means failed to par- 
ticipate in the sharp general rise 

in bond values in recent weeks, they 
are still quoted on the average several 
points below their 1933 highs, established 
in January, while most other types of 
bonds are selling materially above the 
best. prices recorded in that month, and 
have recently been pushing forward into 
new high ground almost daily. There 
are many reasons for this comparatively 
less favorable market record. The most 
important were summarized by a speaker 
at the recent convention of the National 
Association of Mutual Savings Banks 
when he said that the utilities ‘‘ean be 
squeezed to death between rate reductions 
at the bottom and taxation at the top.” 
In view of the current widespread 
clamor for utility rate reductions and 
certain policies of the Administration, 
some apprehension on these grounds 
seems justified although it is easy to 


exaggerate the probable effects upon 
utility Company earnings. It must be 


remembered that the keystone of the 
Administration’s domestic economic pol- 
iev is the adoption of measures which 
will raise the price level, and that the 
determination with which this poliey is 
being carried out makes probable the 
continuance of the upward trend in ecom- 
modity prices, which has already been 
sufficiently marked to result in substan- 
tial gains in the commodity averages. 
The longer this continues, the weaker the 
main argument in favor of rate reductions 
wil! become. Further substantial im- 
provement in business would not only 
tend to reduce the public demand for 
lower rates, but would also increase the 
operating revenues and earnings of the 
utility companies. 

The proposed new direct tax on the 


E TREND OF THE BOND AVERAGES 


AN UNDERVALUED BOND 


ENN-OHIO EDISON debenture gold 

6s, 1950, currently quoted to yield in 
excess of 9 per cent, appear attractive as 
they are a direct assumed obligation of the 
financially strong Commonwealth & 
Southern Corporation and should cuon- 
tinue to reflect improving earnings of this 
large utility holding company. ‘This 
issue is outstanding in the amount of $5.9 
millions out of a total parent company 
assumed bonded indebtedness of $55.1 
millions. Parent company assumed bonds 
are preceded by a subsidiary funded debt 
of $439 millions. At the end of last year 
the Commonwealth & Southern Corpora- 
tion had on hand cash and U. $8. Govern- 
ment securities aggregating $25.3 millions, 
equal to approximately 70 per cent of 
present total market value of its assumed 
bonds. 


electric utility companies means a sub- 
stantial additional burden for the in- 
dustry as a whole, but it will not be a 
sufficiently large factor to result in any 
serious impairment of the fixed charge 
coverage of any important, strongly sit- 
uated operating company. Consequently, 
there does not seem to be any clear indi- 
eation of any material weakening of the 
investment status of bonds of strong 
operating companies in the rate reduction 
and tax threats. In most instances, the 
mortgage bonds of such companies should 
continue to qualify as gilt edged invest- 
ments, and their junior bonds as sound 
medium grade investments. 

It would appear that the worst threat 
to the standing of bonds of this type is to 
be found in the possibility that the theory 
of Government and municipal plants and 


distributing facilities, operating in direct 
competition with privately owned com- 
panies, apparently favored to some extent 
by the present Administration, may 
materialize in some parts of the country. 
If publicly owned plants are to be built 
to operate in competition with the ade- 
quate existing facilities of privately owned 
companies, this is bound to destroy some 
private capital invested in these com- 
panies. Sinee there has been no clear 
indication of how far the Administration 
will go in backing developments of this 
type, the magnitude of the threat is dif- 
ficult to gauge. At the same time, it does 
not seem likely that any large number of 
operating companies will be affected. 
On the whole, the excellent record of the 
electrie power and light, and manufac- 
tured gas companies during the depres- 
sion, the large average coverage of fixed 
charges provided by current earnings, 
and the prospects for the future would 
make it appear that investors would be 
warranted in maintaining an attitude of 
continued confidence in operating com- 
pany bonds, except where they may be 
in a vulnerable position marketwise be- 
cause of special factors affecting the 
individual situation. 

In general, it must be recognized that 
holding company bonds are in a very 
different position, and keen discrimina- 
tion must be exercised in selecting in- 
vestments in this group. The most im- 
portant point for the conservative in- 
vestor is to beware of the junior bonds of 
the highly pyramided holding company 
systems. This is not to be interpreted as 
meaning that there are no_ holding 
company bonds which are good invest- 
ments. The debenture and collateral 
bonds of conservatively capitalized hold- 
ing companies should continue to be 
satisfactory investments in the future. 
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x The design of rate schedules for residential consumers is for the purpose of 

encouraging the use of electricity for the numerous purposes to which it can 
be put for convenience and comfort of the consumer. Constant reductions in 
rates to unprofitable users may reach a point where this primary purpose is 
defeated. This may be brought about by misguided politicians with resultant 


injury to public interest. 


By FRANK A. NEWTON 


Chairman, Rate Research Committee, Ep1son Evectric Institutes 


electricity by the residence cus- 

tomers of a large operating com- 
pany discloses some figures which, though 
typical, are startling. They may well 
serve as a text for some remarks on the 
subject of rates for domestic use of elec- 
tricity. 

The company serves a large territory— 
48,000 square miles. Electricity is sup- 
plied to nearly 500 communities having 
an average population of less than 4,400. 
Its residence rates are acknowledged to 
be promotional in character, going as low 
as one and a half cents per kilowatt-hour 
for cooking and for other large current 
consuming appliances. Its average rate 
for residence use is well below the average 
for the country as a whole. Its rates are 
the same throughout the territory it 
serves, regardless of the size of the city or 
village. 


N RECENT analysis of the use of 


Demand Not 


It is of interest to note that the com- 
pany’s tax bill in 1932 was equal to 3.1 
cents per kilowatt hour sold to residence 
customers. Expressed in another way, 
its taxes represented an amount equal to 
$24.70 for each home it served. In 1932, 
the company sold an average of 762 kilo- 
watt hours to its household customers 
as compared with a national average of 
601 kilowatt hours. 

The startling fact revealed by the 
analysis is that 73 per cent of the homes 
served used less than 50 kilowatt hours per 
month and consumed an average of only 
250 kilowatt hours per year—less than 21 
kilowatt hours per month. The other 
27 per cent of the residence customers 
used an average of 2,132 kilowatt hours— 
more than 177 kilowatt hours per month. 

The underlying purpose in the design of 
rate schedules for residences is to en- 
courage and make possible the use of elec- 
tricity for those many and varied uses to 
which it can be put for household comfort 
and convenience. Revisions in rates are 
on a sound basis only when they accomp- 
lish this purpose. The purpose is de- 
feated if the cost of electricity for cooking, 
refrigeration, air conditioning and other 
uses must be kept high in order to take 
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eare of large losses ineurred in serving 
those who use but a few kilowatt hours per 
month and at a price less than cost. That 
a@ very large percentage of residence cus- 
tomers is served at a loss is a fact well- 
known in the industry, to all state regula- 
tory bodies and to all who have investi- 
gated the facts. How large this class of 
users who are served at a loss may be is 
indicated by the analysis for the company 
above mentioned. 

Reductions in maximum rates benefit 
those customers already being served at a 
loss. If the rates for these unprofitable 
customers are made even lower, someone 
must carry the increased burden of loss 
and that someone must be the house- 
holder who endeavors to take the fullest 
possible advantage of the economy and 
convenience of electricity in his home. 
When these losses become so large and so 
burdensome that the rate charged for 
eooking and refrigeration, for example, 
must he raised above the price at which 
customers can afford to use these appli- 
ances, the result is harmful to the eus- 
tomers generally and to the utility. It is 
increased use per customer and the re- 
sulting greater volume of sales which 
makes possible lower costs per kilowatt 
hour sold and in turn makes possible 
further reductions in rates. When such 
increased use is discouraged, if not actu- 
ally prohibited, by still further reductions 
in the rates to unprofitable users, de- 
velopment in the use of electricity is 
prevented and many homes are deprived 
of the advantages of electricity. 

When the facts thus pointed out are 
overlooked, or are deliberately ignored, 
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then injustice results and the efforts to 
make rates promotional in character are 
effectively discouraged. As the price of 
electricity to customers using but a few 
kilowatt hours is reduced still further, it 
follows that the higher blocks of the rate 
schedule must be extended to cover more 
and more kilowatt hours so that the losses 
may be offset. As the higher brackets 
of the rate schedule are thus extended, 
they go beyond that point where the use 
of electricity for lighting ends, and the 
use for appliances begins—they reach that 
point where the cost of electricity to the 
customer will prevent the use of the 
equipment he desires for his comfoft and 
convenience. 

On the other hand, if the losses ineurred 
in serving the unprofitable customers may 
be confined within as narrow limits as 
possible, then the low price which will 
encourage greater use of appliances can 
be made available at a point where it will 
have the maximum effect in promoting 
increased use. It is essential that the 
low price be put at a point where the great 
mass of residence customers living in the 
five, six, seven or eight room houses, and 
generally without servants, can afford to 
install and use those electrical devices 
and appliances which add so much to their 
comfort and convenience. 


Shortsighted Political Rates 


All this seems so obvious as not to need 
restating but the great pressure being 
brought for misguided political reasons to 
reduce still further the rate to the cus- 
tomer using but a few kilowatt hours per 
month requires a restatement of the facts. 
It is indeed a shortsighted policy, directly 
contrary to all sound economic principles 
and to all well established commercial 
rules. 

A low rate for electricity for residence 
users is desirable. No one appreciates 
more than does progressive utility nranage- 
ment the reaction to low rates in the way 
of increased use and greater volume of 
sales. A policy, however, which deliber- 
ately prevents the making of low rates for 
those who are entitled to them by in- 
creasing the losses to the unprofitable 
users, is not in the publi¢ interest. 
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These reviews were written immediately preceding closing time of this issue 
The ratings used in this department are taken from TIE FINANCIAL WORLD Independent Appraisals of Listed Stocks 


Allied Chemical 4 “B+” 


“‘None of your business” was in essence 
the reply of Allied Chemical to the re- 
quest of the New York Stock Exchange 
for details concerning the company’s 
holding of $92.4 millions of Government 
and other marketable securities included 
in the balance sheet for the close of 1932. 
In the letter addressed to the Governing 
Committee of the Exchange, however, 
it was admitted that only $20 millions 
of the figure represented U. S. Govern- 
ment securities and that of the balance 
a substantial amount consisted of the 
company’s own preferred and common 
stocks. The management of Allied Chem- 
ical denied that a trading account had 
been operated because its miscellaneous 
investments were in only six companies 
and these had been undisturbed with 
one exception since 1931. It was ad- 
mitted that none of the securities held 
was to be considered as a current asset 
in the sense that the company contem- 
plated cashing in on them in the near 
future. It is the usual accounting pro- 
cedure not to melude treasury stock with 
marketable securities but to set it up in 
a separate account which is not included 
in current assets. It is apparent that 
Allied Chemical has been considering 
the dividends paid on its holdings of its 
own stock as ‘‘other income” and this 
is a highly questionable course when 
dividend payments are not being covered 
by earnings, for it simp!y means that 
earnings have been inflated. Last year 
reported net income equal to $3.62 a 
share on common while $6 in dividends 
were paid. A frank and open statement 
by Allied Chemical would go far in 
answering the many rumors which have 
circulated. 


AMERICAN AUSTIN has advanced 
prices by $15 per car and stepped plant 
operations up to a 5-day week. 


American Cyanamid 4 —" 
An entirely new line of specialties for 
the tanning industry is being introduced 
by American Cyanamid which will further 
diversify its already heavy list of in- 
dustrial chemicals. The products just 
completed are known as ‘‘Atsrulan” and 
‘“‘Ursulin” for fat-liquoring leather. Both 
products possess the characteristics of 
neatsfoot oil and when used give the 
same mellowness to leather which has 
never been duplicated by any other oil. 
Another product, known as “Tanak,”’ is 
said to be far superior to present tannages 
in which synthetic tans are now success- 
fully used. 


AMER. HOME PRODUCTS has de- 
clared the regular monthly dividend of 26 
cents, payable July 1, thus putting to rest 
the rumors that a reduction might be 
ordered. 


Anaconda Copper 4 <=" 


Expectations of increased activity in the 
copper shares with higher prices for lead- 
ing issues are being predicated on the 
sharp reductions in cost of operations 
which have been effected by some of the 
larger units of the industry during the 
depression. It is contended that a moder- 
ate upturn in the demand for the red 
metal will bring many of the low cost 
producers back to a paying basis more 
quickly than would have been possible 
a few years ago. Anaconda has cut costs 
to a remarkable extent and certain con- 
trollable expenses now consume a smaller 
proportion of revenues than they did on 
much larger production. The plant cost 
of Chile Copper, Anaconda’s chief South 
American subsidiary, is running about 
484 cents per pound before depreciation, 
taxes and bond interest. Green Cananea’s 
cost is slightly less than Chile’s, while 
plant charges of Andes and Anaconda are 
somewhat higher. The coppers have been 
responding to higher metal prices and also 
enjoying the new demand of the brewing 
industry. With further improvement in 
the automotive industry profits should 
begin to take the place of losses. 


ALLIS-CHALMERS has continued an 
upward trend in sales since March with its 


farm equipment division recording the 
bulk of the gains. 
Brown Shoe 4 


The recent advance in the price of Brown 
Shoe to levels near the half-century mark 
was accompanied by reports that earnings 
would soon begin to reflect the increase 
in both shoe prices and demand. The 
statement for the six months ended April 
29, 1933, indicates stability but has 
proved disappointing to some of the bulls 
on the stock. Net income of $456,505 
equalled $1.38 a share against $516,968 
or $1.58 a share in the first half of the 
previous fiscal year. Unfortunately the 


Group % 


ll. ... Sound Preferreds ....25 
Hl... Sound Common Stocks ..25 
IV... Speculative Securities ...25 


Such a portfolio affords diversi- 
fication, satisfactory income, and 
speculative opportunities. It may 
be regarded as the soundest general 
investment program. 


company does not publish quarterly 
earnings reports and it is not possible to 
determine whether progressive improve- 
ment has been shown. It is being pre- 
dicted, however, that profits for the cur- 
rent fiscal year period, ended October 31, 
1933, will compare very favorably with 
the $3.35 a share reported for the 1932 
fiscal year thus leaving little question con- 
cerning the continuance of the present $3 
annual dividend. Financial position is 
strong with current assets of $12.6 mil- 
lions (including cash and marketable 
securities of $3.8 millions) almost four- 
teen times current liabilities of $928,400. 
Since the close of April, 1932, cash and 
securities increased by $1.5 million while 
total current assets were only slightly 


changed. 


BULLARD is mentioned as an early bene- 
ficiary of industrial revival and also as an 
interesting leverage issue. 


Canada Dry 4 “C+” 


In line with its expansion into the distri- 
bution of beer Canada Dry has become 
the United States distributor of the 
original Czecho Slovakian Pilsen beer 
under the terms of a contract signed with 
Maximilian Stein representing the Pilsen 
Breweries, Ltd. Canada Dry has begun 
the distribution of beer through its 
ginger ale trucks, and plans eall for the 
creation of a national distributing system 
which will serve leading cities of the coun- 
try as well as many smaller towns and 
villages. Earnings of the company, which 
ran at the rate of 6 cents a share per 
month in the quarter ended March 31, 
1933, are understood to have increased 
to about 10 cents per month and on this 
basis it is believed that earnings for the 
current three months period will be around 
25 cents a share, making a total of 42 cents 
a share for the nine months ended June 
30, 1933. The September quarter, there- 
fore, will have to show better than 50 
cents per share to cover the present $1 
annual dividend. 


CLUETT, PEABODY will recpen its 
Leominster plant next week after a shut- 
down of more than a year and a half. 


Coca-Cola 4 “Bt” 


The announcement of a reduction of the 
annual dividend from $7 to $6 coming 
soon so after the advent of beer is not 
bullish news for Coca-Cola, especially as 
earnings for the first quarter at the 
equivalent of $1.30 a share failed to cover 
the new quarterly payment of $1.50 and 
represented a sharp decline from the $1.80 
a share earned in the first three months of 
1932. The first quarter report does not 
reflect the effects of modification and as 
the early months of the year are the poor- 
est seasonally for Coca-Cola the decline 
(Please turn to page 556) 
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Lessons of the Past 


* Economic forces are being brought into play in eliminating certain holding 
company managerial tactics. Holding companies which refuse to recognize 
the new order are seriously impairing their future prospects in the utility field. 


Assistant Professor of Finance 


By MerRWIN H. WATERMAN 


Assistant Director Bureau of Business Research 


XPERIENCE is reputed to be a 
great teacher. From the experi- 
ences of publie utility holding com- 

panies in management, in public rela- 
tions, and in finance during the past 
decade there are many lessons to be 
learned. It will be of interest to see 
whether these lessons have really been 
learned or whether experience has fallen 
short of the pedagogical skill attributed 
to it in the old adage. Right now the 
future of publie utility holding companies 
is much in doubt, and without question 
the turn which will determine the future 
of holding company control of the utility 
industry depends on the extent to which 
the lessons of the past have been learned 
and on the manner in which they will be 
applied to future developments. 


Eliminating Certain Practises 


The forees at work on the holding 
company situation at the present time 
demand a change of managerial tactics. 
Economie forces are compeliing abandon- 
ment of unprofitable practices; legal 
pressure is increasing its effectiveness 
against fraudulent and unethical proce- 
dures; and political strength is being 
massed to displace the dominance of 
holding company control wherever possi- 
ble. It may not be an exaggeration to 
say that the holding company will not 
have any future in the utility field if there 
is continued refusal on its part to recog- 
nize that the possibilities of this form of 
business organization are limited and 
that the public is demanding correction 
of the obvious abuses of holding company 
control of this vital industry. In a few 
instances holding companies have brought 
about their own destruction through a 
collapse of their uneconomic foundations. 
And there is being voiced more and more 
the sentiment that abolition or destrue- 
tive regulation is the best cure for the 
social evils propagated by public utility 
holding eompanies. 

In view of these conditions even the 
most optimistie must admit that holding 
companies are at the crossroads. Thus it 
might be well to consider a few of the 
high points of the lessons that must be 
heeded by the utility holding company if 
it is to be assured of a place in the business 
organization of the nation and a status 
that will be economically justified and 
Politically recognized. 

Detailed management of operating 
companies by parent or affiliated organi- 
zations has not had the conspicuous sue- 
cess that was claimed for it. Such basis 
as there once was for economies of holding 
company management of production and 
construction has been quite outgrown by 
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Univeksity or MICHIGAN 


Merwin H. Waterman 


those utility systems that have developed 
along proper lines; i.e., along lines de- 
signed to achieve fullest physical efficiency 
by logical grouping and merging of 
properties into self-sufficient systems. 
The conclusion is that in future develop- 
ments useless holding company manage- 
ment and technical services should be 
abandoned and the self-sufficiency of 
operating subsidiaries should be recog- 
nized. In other words, the holding com- 
pany’s proper functions no longer include 
such managerial services as were included 
in the old fashioned subsidiary manage- 
ment contracts; recent developments 
stress the effectiveness of decentralized 
management as found in the North 
American Company system of subsidiary 
independence. 

The holding company retains its useful- 
ness in coping with the jurisdictional 
problems of present day regulation when 
it becomes economically desirable to 
bring together under common control 
operating units in several States. How- 
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ever, this does not provide a justification 
for the continued existence of a multitude 
of corporate entities which afford tempta- 
tions for self-generated profits in inter- 
company transactions. The clean cor- 
porate set-up of Commonwealth & South- 
ern Corporation approaches the ideal 
minimum in this respect. It reflects the 
merger of physical properties in each 
jurisdiction which is logical from the 
standpoint of production economy. At 
the same time it avoids the unnecessary 
maze of corporations, like that of the 
Insull empire, which confused investors 
and regulators alike, and opened a door for 
unchecked fraud. 


Some Abuses of Power 


Recent economic developments have 
effectively punctured the argument that 
holding company control of properties 
diversified both industrially and geo- 
graphically lends the supporting strength 
of averages to a holding company system. 
The national and even international 
scope of modern booms and depressions 
renders the law of averages ineffective, 
and recent years have left many geo- 
graphically diversified systems as devoid 
of earnings as isolated independents. As 
long as economie forces continue to cross 
political boundaries—a certain charac- 
teristic of future economic progress— 
these conditions are bound to continue. 
Such a profit limitation on holding com- 
pany groups, combined with the manage- 
rial inefficiencies of wide diversification, 
certainly point to the need for a new plan 
of utility system building that will 
eliminate the ‘‘scatter diagram” effect. 

The truly effective aid which holding 
companies can give in solving the finan- 
cial problems of the industry has been 
misused. The very ease of financing has 
led, either through security exchange or 
easy sale of securities to a gullible public. 
to system acquisitions at prices unchecked 
by common sense. Bonds and stocks 
issued in the acquisition of more and more 
equities at competitive prices have proven 
a back-breaking burden to the limited 
earning capacities of utility systems. 
The capital costs incurred by these ex- 
cessive and maladjusted capitalizations, 
together with unjustified short-term fin- 
ancing, have been the main factors con- 
tributing to the downfall of many and 
the embarrassment of all. The Middle 
West Utilities, Tri-Utilities, and Ameri- 
can Commonwealths succumbed to acute 
security indigestion, and without excep- 
tion all other holding companies have 
been distressed by excessive capitaliza- 
tions. In the future, acquisitions must 
be at prices commensurate with earning 
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capacities of properties acquired. Securi- 
ties issued in the process of financing 
them must be tempered by the fact that 
acquisition of residual equities is not the 
proper basis for bond and preferred stock 
issues with their fixed and semi-fixed 
charges. 

An unlearned lesson of war and post- 
war times has recently been repeated; 
namely, the lesson that the utility indus- 
try.is not depression proof and therefore 
financial structures must be built to 
withstand pressure of falling profits. 
Equity trading is adapted to the utility 
industry; but there are conditions which 
demand thicker ownership equities as 
utility revenues become increasingly de- 
pendent on industrial loads. Trading on 
thin equities can do nothing but inject a 
high degree of speculation into utility 
investments and thereby create a reputa- 
tion that will be only detrimental in 
solving the ever existent capital raising 
problems of the industry. 


Little need be said about the desirability 
of eliminating the obviously uneconomic 
and sometimes fraudulent practices of util- 
ity holding companies typified by ‘‘up- 
stream” loans, unjustified management 
fees, and other breaches of trust. Most of 
the industry is fully cognizant of the 
seriousness of this particular situation 
and is accordingly acting to remove itself 
from suspicion before regulatory proce- 
dures are adopted to stifle their activities 
entirely. One or two companies stand 
alone with their continued shady operat- 
ing and financial practices, which prob- 
ably are designed in a vain attempt to 
save their overcapitalized systems. 

In conelusion, it may be said that the 
future of the holding company depends on 
the recognition, by those in control, of the 
limited possibilities of this form of or- 
ganization and an adaptation of parent- 
subsidiary relationships to take advan- 
tage of their possibilities without streteh- 
ing them to the point of unreasonable- 
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Hope lies in the fact that some of 
the same attention may be accorded the 
more subtle economie problems of the 
industry that is now turned to the more 
publicized abuses of holding company 
management. The ideal situation, and 
one which ean be approached, is that in 
which the holding company would assume 
the full responsibilities of its trusteeship, 
and thereby recognize not only the rights 
of investors but also the duties of every 
corporate stockholder towards the society 
upon which its existence depends. This 
attitude on the part of utility manage- 
ments would be characterized by fair 
treatment of investors and customers 
alike and by the application of sound 
economic planning to the development 
of the industry through holding company 
eontrol—eontrol which would be free 
of the needless and expensive interfer- 
ence with the management and financing 
of self-sufficient operating units within 
the industry. 
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Public Utilities Abroad 


By ANDREW A. Bock, Pu.D. 


EFLECTING the abnormally low 
rate of industrial activity in nearly 
all important industrial countries 

of the world during the past two years and 
the extreme searcity of new capital every- 
where, further development of public 
utilities abroad has been practically at a 
standstill. Most companies had to con- 
centrate their efforts upon consolidating 
their position and introducing various 
kinds of economies to ayoid too sharp a 
shrinkage in revenues. Of course, the 
results attained vary widely as to coun- 
tries and individual companies. In one 
respect, however, continuous progress has 
been registered, the program of electrifi- 
cation of railroads in nearly all countries 
having been carried on and providing 
growing outlets for electrical power. 

From an operating point of view, Jap- 
anese companies in the aggregate have 
made the best showing among the for- 
eigners. Stimulated by a currency depre- 
ciation of over 50 per cent and the large 
demands for army supplies created by 
the military ventures in Manchuria and 
China, industrial activity in Japan was 
boaming in 1932 and similar conditions 
have continued into the current year. 
Consequently consumption of electricity 
has registered an all-around gain with 
higher operating revenues in depreciated 
yens. On the other hand, the charges for 
interest payments on the relatively large 
foreign obligations have increased pro- 
portionately despite the fact that the book 
amount of foreign bonds continued to 
decline through the operations of the 
various sinking funds. 

According to recent estimates, over 
half of the foreign bonds of Japanese 
publie utility companies have been re- 
purehased during recent years by Jap- 
anese nationals and are now held at home. 
By legislative action the Japanese gov- 
ernment in case of emergency can order 
interest payments on such bonds in 
national currency to relieve the foreign 
exchange situation. So far, however, this 
provision has not been applied. The de- 
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preciation of the dollar and the abolition 
of the gold clause in dollar contracts have 
alleviated some of the Japanese exchange 
difficulties. 

Publie utility enterprises in Germany 
are almost exclusively owned and oper- 
ated by the states, provinces and munici- 
palities, or at least controlled by them 
with only minority interests held pri- 
vately. Although these corporations 


during the last decade frequently resorted 


to foreign capital markets, especially New 
York, to finance their expansion pro- 
grams, their capacity has not been as 
inflated as in many other countries; 
consequently they were in a better posi- 
tion to weather the depression and in the 
aggregate they showed only a compara- 
tively slight decline in earnings. 

Their biggest problem, as far as their 
foreign obligations are concerned, is the 
question of obtaining sufficient foreign 
exchange to pay the holders of loans con- 
tracted in foreign currencies. This prob- 
lem is closely connected with the main- 
tenance of a favorable trade halance by 
Germany. Already pourparlers have been 
initiated for negotiations with represen- 
tatives of American bondbolders to make 
arrangements for a possible reduction of 
interest rates as well as for the purpose of 
devising measures for interest payments 
in Reichsmarks in case Germany should 
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be forced by foreign trade conditions to 
declare a transfer moratorium. While in 
the aggregate German public utility 
enterprises are fundamentally sound, 
American holders of such bonds never- 
theless have to reckon with the possibility 
of seeing their interest paid in German 
currency without any early prospects of 
converting them into dollars. 

With the help of foreign capital, Italy 
during the post-war period built up an 
important hydro-electric industry re- 
sulting in a real saving for that country’s 
national economy, as this development 
has largely reduced the amount of fuel 
Italy is foreed to import annually due to 
lack of its own natural resources. Con- 
sidering the decline in Italy’s industrial 
activity during the last two years as a 
result of the depression, the publie utility 
companies in that country have made a 
relatively satisfactory showing. 

The bonds of Austrian hydro-electric 
companies floated in this country all 
enjoy the guarantee of the respective 
provinces and municipalities. Operations 
of these companies during the past year 
were unprofitable and with a few excep- 
tions exchange difficulties prevented the 
transfer of interest payments into foreign 
currencies. As these difficulties are grow- 
ing, holders of such bonds are facing con- 
siderable losses, because in cases where 
transfer becomes impossible the money is 
deposited in schillings in Austrian banks 
at par of exchange although the schilling 
sells in the open market at a substantial 
discount. 

The depreciation of the American dol- 
lar in terms of gold and the general 
elimination of the gold clause in loan 
eontracts has reduced the dollar debt 
burden of foreign publie utility companies 
in proportion to the rate of devaluation of 
our currency. Where no domestic condi- 
tions interfere, these recent monetary 
developments should make it much easier 
for companies to continue the service on 
their obligations held by American in- 
vestors. 
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NY 
ELECTRIC SERVICE COMPA 
= 4 
To Mrs. Residential Customer: 
= For Electric Service This Mon ae 
1 “ooking, sh- 
= Making 
= about the house. 
= 
= i i Lighting the ome in 
= morning and center 
ning) 
= A 
i tainment ande 
every evening 
and many interesting 
racyum cleaning an 
with ease and speed) - - 
= ‘ngthe week was) 
during the wee <) 
= the week's 1ron- 
2 clothing during the wee 
i for 
Making coffee 
or late suppers) 
i ‘ toast, 
king breakfast to 
for parties OF ini 
Sunlight (Daily “sun bath”) 


{food 


ntire 


person 


The Commonwealth & Southern 


Corporation 


‘*Edison Electric Institute figures—March 31, 1933. 
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buy many Services 


only one service of many. 


Where one formerly paid for a few lights 
and a few hours of illumination—now a few 
cents a day may buy anything from cook- 
ing to cleaning, radio to refrigeration, wash- 
ing, ironing, cooling, heating, time, tem- 
perature—or even sunlight’s helpful ele- 
ments. Behind the mere enumeration of 
“kilowatt hours” there are many useful and 


varied services of increasing benefit and 
savings to the public. 


If the monthly electric service bill of a 
typical customer using an ordinary variety 
of household appliances were rendered like 
a bill for groceries and other items in the 
family budget, it would be similar to the 
bill reproduced on the left, based upon the 


national average residential electric rate of 
*5.58 cents per kilowatt hour. 


T used to be called a “light bill.” To- 
day, with all the electric conveniences, 
and helps about the home, lighting is 
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HOLDING COMPANIES: 


American & Foreign Power...... 
American Gas & Electric........ 
American Light & Traction....... 
American Power & Light......... 
American Telephone & Telegraph. 


American Water Works & Electric 


Associated Gas & Electric........ 
Cities Service........... 

Columbia Gas & Electric......... 
Commonwealth & Southern...... 


Consolidated Gas of New York.... 
Electric Bond & Share........... 
Electric Power & Light. . 

Engineers Public Service 
Federal Light & Traction......... 


Federal Water Service........... 
International Hydro-Electric..... 
International Tel. & Tel.......... 
Louisville Gas & Electric. ....... 
Midland United................ 


National Power & Light.......... 
Nevada California Electric....... 
Niagara Hudson Power.......... 
North American Co.............. 
Northern States Power.......... 


North American Light & Power... 
Pacific Gas & Electric........... 
Pacific Lighting................. 
Public Service of N. J 
Public Service of No. Illinois..... . 


Standard Gas & Electric......... 
United Gas Improvement........ 
United Light & Power........... 


OPERATING COMPANIES: 

Brooklyn Union Gas............. 
Commonwealth Edison.......... 
Consolidated Gas of Baltimore... . 
Edison Elec. Ill. of Boston ....... 


Peoples Gas Light & Coke........ 
Southern California Edison....... 
Tampa Electric................. 

7Deficit. 


(n) 12 Mos. ended March 31, 1932. 
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*12 Months ended Sept. 30. 
pfd. dividends, etc., to consolidated gross revenues. 


($1,000) 
(a)997,652 
492,610 


(a)829. 1225 
4,901,575 


420,382 
867,722 


1,353,320 
(f)443,217 
(a)845,423 

363,745 


51,257 


469 


1,196,937 
841,173 
575,800 


124,673 
462,237 
152,305 
319,469 
182,630 


219,792 
387,173 
19,313 


* 


A statistical study of public utility compa 
past four years of depression. Record of eanf 


have not suffered from the economic storm to the 
great majority of the companies included in this sf" 
year while an equally large number showed subf 
The majority of companies enjoy a good credit pos 
satisfactory margin, and appear to be in a poy 


Capitalization 


Cons. Funded Preferred 


Debt 
($1,000) 
(a)115,666 
196,202 
65,073 
(a)366,977 
1,043,907 


184,362 
582,425 
468,632 
171,305 
494,244 


397,840 
None 
(a)271,647 


30,621 
145,186 


(a)280,176 
30,459 
225,216 
326,732 
114,713 


192,516 
305,275 
104,850 
210,175 
130,859 


485,439 
251,682 
264,143 


Stock 
shs. 
3,561,208 
355,623 
536,234 
*1,771,979 
None 


200,000 
408,527 
2,351,610 
1,111,977 
1,500,000 


2,099,249 
1,455,655 
877,715 
430,012 
44,374 


159,173 
144,799 
None 
None 

352,511 


279,711 
110,820 
None 
606,678 
780,199 


159,283 


1,224,990 
765,216 


None 
None 
226,632 
None 
None 


None 
4,690,559 
10,000 


(p) Notes payable at Dec. 31, 1932. 


Class A, B 


and Common 


shs. 
1,824,030 
4,146,168 
2,767,360 
*3,013,812 
18,661,623 


1,750,888 
6,722,937 
37,804,394 
11,608,595 
33,673,328 


11,476,527 
5,190,275 
3,325,145 


1,909,767 


524,241 
1,111,418 


5,452,101 

84,802 
8,735,780 
7,530,974 
1,070,717 


1,787,617 
6,271,778 
1,608,631 
5,503,193 

635,570 


2,162,607 
23,251,720 
3,473,923 


741,480 
1,611,421 
1,167,350 
1,272,260 

534,875 


671,938 
3,240,818 


Over-all Fixed 
Charge Coverage 


1932 


*1.69 
(k) 1.77 
(e)2.14 

"1.41 
(b) 6.82 


1.24 
1.01 
1.14 
2.43 
1.33 


3.69 
“1.24 
(e)1.12 
1.89 


1.10 
1.11 


1.85 
(e)1.46 


567,723 (e)12.68 


(a) As of Dec. 31, 1931. (b)Coverage on parent co. debentures. 
(f) Book value of investments. 


1931 1932 
*1.85 *78.16 * 13.09 
(n)2.11 2.31 3.65 
(e)2.50 2.18 2.89 
*1.64 * 45 *2.4) 
(b)6.35 7.82 9.05 
1.39 1.42 2.8( 
1.25 
1.36 70.05 70.0 
2.98 -96 1.42 
1.59 12 
4.70 4.08 4.94 
99 1.15 
*1.42 *.08 *2.36 
(e)1.27 -98 2.15 
2.04 1.96 2.51 
1.27 (g)t0.47 
1.15 (g)2.72 (g)3.1 
1.71 70.62 1.20 
1.77 ‘g)2.89 (g)3.95 
1.21 $0.74 0.30 
*1.55 *1.36 *L7 
1.42 $4.53 
1.07 15 
2.02 1.94 3. 
2.54 4.97 9.7 
1.30 1.18 1.8 
2.36 2.09 2.73 
2.02 3.03 3. 
2.90 3.35 3.89 
2.45 5.62 10.6 
1.36 59 38 
(e)2.51 1.36 14 
1.41 12 
3.35 6.79 7A 
2.95 6.24 10. 
(e)2.46 4.29 5.2 
2.91 5.21 8.9 
3.22 12.40 13. 
2.68 6.20 10. 
(e)1.56 2.02 
(e)13.20 2.18 


Earnings 
Per Share of Com 


(g)Onclass Astock. (h) Leased. (i)Gas sold 
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. 
OoOmpadfra tive tatistica adula 
Value 
1,288,104 
734,470 
1,136,542 
148,800 
192,667 103,879 
580,791 284,732 41,858,197 
566,065 189,727 6,399,092 0.67 
92150 901,323 1.57 
Sie 346,913 4,638,001 0.72 
(a)619,759 *1.45 
56, 1.23 
669,301 
887,786 1.65 
266,852 2.21 
sole 340,648 185,550 1.02 
les 718,322 5,222,992 2.19 
ve 266,615 157,675 1.77 
eae 707,797 1,609,349 2.97 
245,522 1.66 
1.18 
49,294 3.00 
195,781 2.03 
63,198 (e)2.24 
134.000 2.05 
75,000 2.64 
137,908 


Utility 


nanke Present time quite clearly reveals the effects of the 
earl operating results indicate that utility companies 
thegree as companies in other leading industries. The 
is ytted adequate working capital at the end of last 
subparnings available for their common stocks in 1932. 
pow’ been able to earn fixed charges by a reasonably 
pos weather any further period of economic stress. 


Companies 


Ratio of 
Net Gross 
cwne 
. per $ o 32, to . W. H. Output 
Capital- Fixed 1932 1931 
133 ization Assets (000 omitted) 
43.0 $0.02  *$0.06 2,154,800 2,292,953 
3.63 04 3,070,921 3,448,382 
2.89 04 (m)187,362 (m)205,767 
01 an 3,598,779 4,225,325 
01 | 1,457,725 1,693,858 
.006 16 1,261,635 1,426,010 
14 03 13 (m)938,064 (m) 1,018,672 
01 it 5,070,401: 5,705,112 
05 (m)4,219,077 (m)4,311,164 
ag Ol 1,830,315 2,074,451 
215 01 1,849,250 2,031,208 
21 04 16 196,547 211,885 
ors 02 12 410,323 450,407 
0. ‘oo 13 663,613 814,930 
"7 02 14 3,012,578 3,189,561 
008 295,604 275,500 
15 02 12 5,378,434 5,911,409 
3 03 16 4,365,871 4,829,446 
97 .009 13 974,484 1,064,002 
00118 946,736 1,028,838 
2.72 04 (m)2,932,003 (m)3,351,310 
35 03 19 (m)292,566 (m)372,953 
3.83 05 -20 2,037,604 2,170,512 
1063-02 19 1,331,986 ‘1,361,938 
38 007 12 3,980,540 4,404,786 
14 06 16 3,442,552 3,680,579 
12 01 (m)1,243,615 (m) 1,344,590 
7.64 -06 -22 (i)21,350,090 (i)21,983,162 
24 3,686,440 4,023,855 
52 05 ome 758,654 783,635 
15 1,851,224 2,170,255 
13.66 “04 18 1,048,824 —-1,048,605 
10. 03 .20 (j)179,236 (j)181,543 
04 ll 856,603 3,061,837 
10 -22 127,731 143,522 


Ratio 
Electric 
Reve- 
nues 
Total 


Financial Condition 
Net Net 
Working Work- 
Lever- Number Capital ingCap- Bank 
age of 1932 italper Loans 
{Ratio Customers ($900) Share ($000) 
26% 918,359 t(a)41,105 f(a)22.60 50,000 


7 619,771 (a)29,600 (a)7.15 None 
14 714,594 4,953 1.80 4,300 
47 844,615 (a)19,151 (a)6.37 None 

9 (¢)13,793,229 145,004 7.78 None 
39 714,180 793 45 = 2,350 
47 1,172,481 71,606 7.24 3,072 
24 471,393 2,671 07 


24 1,310,399 79,380 7.81 15,500 
43 1,220,241 40,520 121 None 


14 3,805,940 6,876 60 (p)6,500 
41,929 8.08 None 
42 632,003 f(a)30,455 ¢(a)9.05 21,250 
34 418,217 3,010 1.58 4,970 
23 66,939 72,963 75.66 2,959 
74,199 73.77 4,400 
46 634,653 790 nar 5,250 
| 6,766 1.06 40,386 
30 161,295 1,875 2.07. None 
33 475,445  +16,083 13.46 4,942 
30 741,792 (a)30,826 (a)5.51 None 
49 29,722 1,566 18.40 None 
34 870,304 17,372 7.85 20,500 
26 1,160,583 30,173 4.00 None 
34 473,652 4,002 3.73. None 
37 346,781 1347 419 61,780 
28 1,251,217 12,401 1.98 None 
19 985,957 4,162 2.61 None 
19 1,745,057 36,385 6.60 None 
23 414,553 4,877 7.68 None 
40 1,588,052 8,226 3.81 8,861 
25 1,277,213 21,257 - .92 None 
34 1,250,804 10,722 3.08 4,300 
10 688,432 6,013 8.08 None 
13 888,334 7,424 4.61 None 
15 416,993 ~ 9,603 8.30 None 
14 528,983 11,650 9.14 1,000 
14 377,578 7,468 14.00 None 
14 836 1.24 None 
38 878,000 5,220 1.61 None 

3 33,498 1,322 2.33 None 


Bond Ma- 
turities 
1934 Generator Rating 
($000) Steam Hydro 
45,583 587,074 342,973 
2 1,112,770 69,094 
None 143,900 
None 611,785 672,197 
12,570 449,222 56,465 
2,199 707,496 317,514 
1,799 581,000 79,000 
335 
151 1,110,216 978,910 
816 2,360,250 ...... 
1,956 389,804 330,118 
10,517 486,686 180,240 
None 126,999 100 
1,519 421,452 920,858 
None 112,020 80,320 
8,257 373,307 21,829 
15 673,569 250,742 
None 11,000 96,780 
None 611,340 1,085,447 
3,440 1,564,759 280,435 
6,512 291,016 146,735 
3,520 311,880 8,285 
94 380,600 879,144 
1,993 148,700 ...... 
24 
99 425,735 4,100 
(1)10,329 1,206,921 380,093 
a 164 980,240 318,955 
None 703,798 7,377 
None’ 1,541,370 
None 
None 837,000 9,160 
25,000 378,860 50(h) 
2,000 
None 461,600 -490,138 
None 36,500 


sted 1932. (d) Associated company issues. (¢) Fixed egs. and pfd. div. tRatioof “over-all” fixed charges including rentals, minority interest, 
7 (M) ’sintherms. (k)12 Months ended March 31, 1933. (1) Including $6.5 millions Northern States Power 1934 maturities. (m)K. 
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HE sharp declines in commodity 

prices during the past four years 

and concomitant shrinkage in the 
national income have placed two powerful 
weapons in the hands of those who are 
constantly seeking utility rate reductions. 
Declining purchasing power of consumers 
has frequently been advaneed on its own 
merits as a basis for cheaper electric 
service and in some localities this argu- 
ment has received the sanction and spon- 
sorship of regulatory bodies. This line of 
reasoning, however, has been found to be 
so devoid of economic logic, unworkable 
in practice and contrary to rate making 
tradition that the movement has been 
isolated and should be completely checked 
with the economic readjustment now in 
progress. 


The Reproduction Cost 


The first argument is not to be so 
lightly dismissed and it will probably 
continue to agitate the public mind until 
sweeping rate adjustments, higher utility 
reproduction valuation brought on by 
lifting the general price level, or a combi- 
nation of both, are effected. Quite logi- 
cally, there is a general misconception as 
to the effect upon utility reproduction 
costs which have been brought about by 
declining commodity prices during the 
past four vears. The average individual 
who makes a eursory examination of 


and Utility 
Property Values 


AAA 


recent cost-trends of real estate, copper 
and other materials which enter into the 
construction and upkeep of a_ utility 
plant, quite naturally assumes that pres- 
ent day values of utility properties are 
considerably below historic costs. He 
immediately is converted to the reproduc- 
tion cost viewpoint as a basis for rate 
fixing and thus becomes a proponent of 
lower utility rates. 

While this is likewise loose logic, those 
who criticize the industry on this score 
are entitled to a measure of sympathy as 
the whole question of utility economies is 
so involved in technical practice and 
legal precedent and there are to be found 
such a limited number within the industry 
who are in a position and willing freely 
to discuss the subject on the publie forum, 
that the wonder is this popular miscon- 
ception has not gained greater headway 
than it has. 

In the aeecompanying ehart is shown 
the relationship between secular trends 
in commodity prices and costs of materials 
and labor entering into the construction 
of an eleetrie utility system. In general 
it might be said that these trend lines 
respond to the same influences over a 
period ef years although it is quite clearly 
revealed that general commodity prices 
are much more sensitive to these influ- 
ences than utility costs. The reasons for 
this are not far to seck. Included in the 
costs of utility construction is the item 


Commodity Price Trends and Costs of Utility Construction 
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of labor which does not tend to fluetuate 
in sympathy with commodity prices, 
particularly so as the larger part of this 
item represents skilled labor, the cost of 
which has been and remains relatively 
high. Furthermore, a large part of the 
materials comprising a utility system are 
highly technical finished goods, the costs 
of which are determined in large measure 
by volume production. During periods of 
business calm, demand and output. of 
these products naturally decline so that 
unit costs mount and this in turn is re- 
flected in the prices paid by the utility 
company. On the other hand, other 
materials such as cement, gravel, steel, 
copper, ete., are cheaper during such times 
as the present and the lower costs of 
these materials are reflected in the decline 
in the G. J. Wagner & Company com- 
posite index since 1929. 


Millions for Extensions 


During the past 12 years close to eight 
billion dollars have been expended by the 
electric light and power industry on addi- 
tions and extensions. These expenditures 
were made during a period when con- 
struction costs averaged about 15 per 
cent more than prevail at the present 
time. If the present price level should be 
accepted as “normal” and the regulatory 
bodies and courts were to hold reprodue- 
tion costs as the sole basis for determina- 
tion of fair value, then rate reductions 
and lower utility profits might result. 
As a matter of fact, present day utility 
valuations may justly be regarded as over- 
deflated along with the price of wheat, 
cotton, eggs, and numerous other items. 
Correetion of the general price structure 
has become a problem of national concern 
and it can hardly be adopted as a national 
policy without the inclusion of the tan- 
vible assets of the utility companies. 

Fact-finding bodies who accord pre- 
ponderate weight to present price levels 
in determining utility valuations ignore 
completely the basie motives for utility 
expansion. The tremendous growth in 
property value and expansion of physical 
equipment during the past decade was 
not the result of a drunken orgy of spend- 
ing on the part of the utilities; rather it 
was a well planned program to keep 
abreast of the rapidly growing demand 
for services which the utilities provide. 
These investments were made with the 
publie’s money and for the public’s con- 
venience. Any attempt made to lower 
valuations under the guise of present day 
deflated prices would be merely penalizing 
a public servant for acting under the 
direction of and for the publie good. 
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Los Angeles Rate Decision Not Bearish 


recently handed down a decision 

upholding the orders of the Cali- 
fornia Railroad Commission (whicli reg- 
ulates public utilities in that state) and 
the lower courts in respect to the gas 
rates charged by the Los Angeles Gas & 
Electric Corporation. The decision, 
which means an annual reduction of 
about $1 million in the future bills of the 
company’s gas customers, has been widely 
discussed. The case is undoubtedly of 
importance, but it appears that some of 
the deductions which have been drawn 
from the decision are unwarranted, not- 
ably the contention that it will serve as 
a basis for utility rate reductions all over 
the country. 

Los Angeles Gas & Electric is a sub- 
sidiary of Pacific Lighting Corporation 
and the decision naturally has some bear- 
ing upon the investment status of the 
parent company’s securities. Last year 
this subsidiary contributed 17 per cent 
of total revenues of Pacific Lighting. In 
1932 the Pacific Lighting set aside $1.4 
million which was actually collected in 
disputed rates; about the same amount 
was set aside in the previous year. Earn- 
ings statements in both years excluded 
these items so that there will be no actual 
change in parent company earnings as 
a result of the adverse decision. How- 
ever, this represents a loss of about 90 
cents per share of Pacific Lighting com- 
mon per annum and may influence divi- 


T= United States Supreme Court 


dend policy in respect to this issue, par- 
ticularly so as earnings in 1982 showed 
only a 3 cents per share margin over 
dividend requirements. 


The Two Main Points 


There are two main points in the de- 
cision upholding the California Commis- 
sion. First, a figure of $65.5 millions 
‘fair value” fixed by the Commission 
was approved; second, the Court held 
that a rate which will yield the company 
a return of 7 per cent is not confiscatory. 
Some commentators have professed to 
believe that the Los Angeles decision 
shows at least a tendency on the part of 
the Supreme Court to place more weight 
upon the “prudent investment’ theory 
of valuation of utility properties than 
has been done in important rate case 
decisions in the past. This view does not 
seem to be justified. As a matter of fact, 
a large part of the difference between the 
valuation of $65.5 millions and that of 
$91.5 millions claimed by the company 
arose from the inclusion of such items 
as promoters’ remuneration, cost of 
financing through the construction period 
of a hypothetical reproduction, and going 
concern value. The first two of these 
three items were rejected as ‘‘too hypo- 
thetical.”” Going concern value is recog- 
nized as a real factor in valuation by 
the Supreme Court, but the company’s 


claim on this item was adjudged to be 
excessive. 

Ever since the famous case of Smyth vs. 
Ames, the Supreme Court has held that 
“the fair value of the property”? must be 
“the basis of all calculations as to the 
reasonableness of rates,’ and that, in 
the determination of fair value, both 
original cost and present reproduction 
value, as well as other factors, must be 
considered. No formula or rule of 
thumb has ever been evolved as to the 
relative weights to be accorded original 
cost (which is the prudent investment 
idea) and reproduction value. In view 
of the violent fluctuations in the price 
level, especially in recent years, this 
seems very wise. 

The case was based upon an order of 
the California Commission which was 
handed down in 1930, when the general 
price level was still high. The Supreme 
Court’s decision ineluded the following 
significant statements: ‘‘ While cost must 
be considered, the court has held that 
it is not an exclusive or final test—The 
property, on any admissible standard of 
present value, may be worth more or less 
than it actually cost. The time and cir- 
cumstances of the outlay and the effect 
of altered conditions demand considera- 
tion.’”—‘‘It is apparent that estimates 
of cost of reproduction of 1929 and 1930 
afforded no secure foundation for predic- 
tion of future values, and the rate base 
as fixed by the commission is Lot to be 
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invalidated as involving confiscation by 
reason of these estimates.” 

The argument that these statements 
indicate a trend of Supreme Court opin- 
ion toward greater weight for ‘‘ prudent 
investment”’ as a basis for valuation de- 
cisions does not appear valid. In the 
O'Fallon and other leading cases, the 
Court has consistently held that repro- 
duction cost is only one of the elements in 
the determination of ‘fair value.”” Thus, 
in this respect, the Los Angeles decision 
indicates no new trend, and adheres to 
the policy of flexibility followed in rate 
cases of the past. 


No New Trend 


In substance, this means that each 
valuation case must be decided on its 
own merits, with due regard for ‘‘the 
time and cireumstances.’’ The same 
deduction may be made with respect to 
the other important aspect of the Los 
Angeles case, viz., the allowable rate of 
return on the established property valua- 
tion, although the 7 per cent rate fixed 
in the decision appears, on the surface 
at least, to constitute a significant 
change from the policy established in im- 
portant past decisions of the highest 
Court. There has been a widespread 
tendeney to interpret certain Supreme 
Court decisions—notably that in the 
Baltimore Street Railway case in which 
8 per cent was fixed as the maximum per- 


_missible return—as establishing as the 
‘general policy of the Court the allowance 


of an 8 per cent return as the maximum 
for publie utility companies. However, 


_this deduction also appears to be faulty, 


since it was recognized and stated in the 


-Court’s decision in the Baltimore case 


that a return ‘‘not far from 8 per cent” 
would be necessary to attract the invest- 
ment of capital in this concern. Obviously, 
in view of the unpopularity of traction 
securities in recent vears, a higher rate 
of return would be necessary to attract 
capital than in the case of a gas distrib- 
uting company. The Supreme Court 
gives considerable weight not only to 
the type of utility company under con- 
sideration, but also to the locality in 
which it operates. In the Los Angeles 
decision, it held that the company is 
entitled to rates which will permit it to 
realize a return ‘‘equal to that generally 
made at the same time and in the same 
general part of the country on invest- 
ments in other business undertakings 
which are attended by corresponding 
uncertainties and risks.” 


The Interpretation 


Consequently, it appears that this 
case, w'iile an important addition to the 
leading cases on utility rates, does not 
involve any great change in the Supreme 
Court’s traditional policies in such mat- 
ters, and certainly does not assure that 
a 7 per cent return will be fixed as the 
maximum for utilities all over the coun- 
try. It does not seem that it should be 
interpreted as a ‘‘bearish’’ development 
on utility securities generally. It would 
appear that, if there has been any sig- 
nificant change in emphasis upon the 
various determinants of rate decisions, 
it is not to be found in any greater stress- 
ing of prudent investment” as opposed 
to ‘‘reproduction cost,’’ but in greater 
attention to return sufficient to attract 
capital as a measure of reasonableness. 
This is certcinly open to constructive 
interpretation. 
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Plan of Rearrangement of Debt Capitalization 


SSOCIATED Gas and Electric 
A Company is submitting a 
plan of rearrangement of capital- 
ization to its debenture holders. 
Such a plan is desirable because 
the prolonged business depres- 
sion, accompanied by slow col- 
lections, increasing taxes, and 
rate reductions have reduced the 
margin of earnings available to 
pay fixed interest charges. The 
plan is designed to protect deben- 
ture holders should conditions 
become worse. 


Interest on the debentures is 
now fully earned, but whether 
it will continue to be earned de- 
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pends upon general conditions 
and upon the ability of the 
Company to finance future cash 
requirements. 


Three Options Offered 
The plan offers three options 
to holders of debentures. The 
amount of debentures which 
may be accepted under Option 1 
is tentatively limited. As this 
option offers the most conserv- 
ative sccurity of the three, hold- 
ers are urged to give immediate 
consideration to the plan. 

It is believed that full cooper- 
ation of debenture holders is in 
their best interests. 
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HE sharp declines in commodity 

prices during the past four years 

and concomitant shrinkage in the 
national income have placed two powerful 
weapons in the hands of those who are 
constantly seeking utility rate reductions. 
Dectining purchasing power of consumers 
has frequently been advanced on its own 
merits as a basis for cheaper electric 
service and in some loealities this argu- 
ment has received the sanction and spon- 
sorship of regulatory bodies. This line of 
reasoning, however, has been found to be 
so devoid of economic logic, unworkable 
in practice and contrary to rate making 
tradition that the movement has been 
isolated and should be completely checked 
with the economic readjustment now in 
progress. 


The Reproduction Cost 


The first argument is not to be so 
lightly dismissed and it will probably 
continue to agitate the public mind until 
sweeping rate adjustments, higher utility 
reproduction valuation brought on by 
lifting the general price level, or a combi- 
nation of both, are effected. Quite logi- 
cally, there is a general misconception as 
to the effeet upon utility reproduction 
costs which have been brought about by 
declining commodity prices during the 
past four years. The average individual 
who makes a cursory eXamination of 


and Utility 
Property Values 


AAA 


recent cost-trends of real estate, copper 
and other materials which enter into the 
eonstruction and upkeep of a_ utility 
plant, quite naturally assumes that pres- 
ent day values of utility properties are 
considerably below historic costs. He 
immediately is converted to the reproduc- 
tion cost viewpoint as a basis for rate 
fixing and thus becomes a proponent of 
lower utility rates. 

While this is likewise loose logic, those 
who criticize the industry on this score 
are entitled to a measure of sympathy as 
the whole question of utility economics is 
so involved in technical practice and 
legal precedent and there are to be found 
such a limited number within the industry 
who are in a position and willing freely 
to discuss the subject on the public forum, 
that the wonder is this popular miscon- 
ception has not gained greater headway 
than it has. 

In the accompanying chart is shown 
the relationship between secular trends 
in commodity prices and costs of materials 
and labor entering into the construction 
of an electric utility system. In general 
it might be said that these trend lines 
respond to the same influences over a 
period ef years although it is quite clearly 
revealed that general commodity prices 
are much more sensitive to these influ- 
enees than utility costs. The reasons for 
this are not far to seck. Included in the 
costs of utility construction is the item 
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of labor which does not tend to fluctuate 
in sympathy with commodity prices, 
particularly so as the larger part of this 
item represents skilled labor, the cost of 
which has been and remains relatively 
high. Furthermore, a large part of the 
materials comprising a utility system are 
highly technical finished goods, the costs 
of which are determined in large measure 
by volume production. During periods of 
business calm, demand and output of 
these products naturally decline so that 
unit costs mount and this in turn is re- 
flected in the prices paid by the utility 
company. On the other hand, other 
materials such as cement, gravel, steel, 
copper, ete., are cheaper during such times 
as the present and the lower costs of 
these materials are reflected in the decline 
in the G. J. Wagner & Company com- 
posite index since 1929. 


Millions for Extensions 


During the past 12 years close to eight 
billion dollars have been expended by the 
electric light and power industry on addi- 
tions and extensions. These expenditures 
were made during a period when con- 
struction costs averaged about 15° per 
cent more than prevail at the present 
time. If the present price level should be 
accepted as ‘normal’ and the regulatory 
bodies and courts were to hold reprodue- 
tion costs as the sole basis for determina- 
tion of fair value, then rate reductions 
and lower utility profits might result. 
As a matter of fact, present day utility 
valuations may justly be regarded as over- 
deflated along with the price of wheat, 
cotton, eggs, and numerous other items. 
Correction of the general price structure 
has become a problem of national concern 
and it can hardly be adopted as a national 
policy without the inelusion of the tan- 
gible assets of the utility companies. 

Fact-finding bodies who aceord pre- 
ponderate weight to present price levels 
in determining utility valuations ignore 
completely the basic motives for utility 
expansion. The tremendous growth in 
property value and expansion of physical 
equipment during the past decade was 
not the result of a drunken orgy of spend- 
ing on the part of the utilities; rather it 
was a well planned program to keep 
abreast of the rapidly growing demand 
for services which the utilities provide. 
These investments were made with the 
publie’s money and for the publie’s con- 
venience. Any attempt made to lower 
valuations under the guise of present day 
deflated prices would be merely penalizing 
a public servant for acting under the 
direction of and for the public good. 
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Los Angeles Rate Decision Not Bearish 


HE United States Supreme Court 

recently handed down a decision 

upholding the orders of the Cali- 
fornia Railroad Commission (which reg- 
ulates public utilities in that state) and 
the lower courts in respect to the gas 
rates charged by the Los Angeles Gas & 
Electric Corporation. The decision, 
which means an annual reduction of 
about $1 million in the future bills of the 
company’s gas customers, has been widely 
discussed. The case is undoubtedly of 
importance, but it appears that some of 
the deductions which have been drawn 
from the decision are unwarranted, not- 
ably the contention that it will serve as 
a basis for utility rate reductions all over 
the country. 

Los Angeles Gas & Electric is a sub- 
sidiary of Pacific Lighting Corporation 
and the decision naturally has some bear- 
ing upon the investment status of the 
parent company’s securities. Last year 
this subsidiary contributed 17 per cent 
of total revenues of Pacific Lighting. In 
1932 the Pacific Lighting set aside $1.4 
million which was actually collected in 
disputed rates; about the same amount 
was set aside in the previous year. Earn- 
ings statements in both years excluded 
these items so that there will be no actual 
change in parent company earnings as 
a result of the adverse decision. How- 
ever, this represents a loss of about 90 
cents per share of Pacific Lighting com- 
mon per annum and may influence divi- 


dend poliéy in respect to this issue, par- 
ticularly so as earnings in 1932 showed 
only a 3 cents per share margin over 
dividend requirements. 


The Two Main Points 


There are two main points in the de- 
cision upholding the California Commis- 
sion. First, a figure of $65.5 millions 
“fair value” fixed by the Commission 
was approved; second, the Court held 
that a rate which will yield the company 
a return of 7 per cent is not confiscatory. 
Some commentators have professed to 
believe that the Los Angeles decision 
shows at least a tendency on the part of 
the Supreme Court to place more weight 
upon the ‘‘prudent investment’”’ theory 
of valuation of utility properties than 
has been done in important rate case 
decisions in the past. This view does not 
seem to be justified. As a matter of fact, 
a large part of the difference between the 
valuation of $65.5 millions and that of 
$91.5 millions claimed by the company 
arose from the inclusion of such items 
as promoters’ remuneration, cost of 
financing through the construction period 
of a hypothetical reproduction, and going 
concern value. The first two of these 
three items were rejected as ‘‘too hypo- 
thetieal.’”” Going concern value is recog- 
nized as a real factor in valuation by 
the Supreme Court, but the company’s 


claim on this item was adjudged to be 
excessive. 

Ever since the famous case of Smyth vs. 
Ames, the Supreme Court has held that 
‘“‘the fair value of the property”? must be 
“‘the basis of all calculations as to the 
reasonableness of rates,” and that, in 
the determination of fair value, both 
original cost and present reproduction , 
value, as well as other factors, must be 
considered. No formula or rule of 
thumb has ever been evolved as to the 
relative weights to be accorded original 
cost (which is the prudent investment 
idea) and reproduction value. In view 
of the violent fluctuations in the price 
level, especially in recent years, this 
seems very wise. 

The case was based upon an order of 
the California Commission which was 
handed down in 1930, when the general 
price level was still high. The Supreme 
Court’s decision included the following 
significant statements: ‘‘ While cost must 
be considered, the court has held that 
it is not an exclusive or final test--The 
property, on any admissible standard of 
present value, may be worth more or less 
than it actually cost. The time and cir- 
cumstances of the outlay and the effect 
of altered conditions demand considera- 
tion.’—‘“‘It is apparent that estimates 
of cost of reproduction of 1929 and 1930 
afforded no secure foundation for predic- 
tion of future values, and the rate base 
as fixed by the commission is Lot to be 
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invalidated as involving confiscation by 
reason of these estimates.”’ 

The argument that these statements 
indicate a trend of Supreme Court opin- 
ion toward greater weight for *‘ prudent 
investment” as a basis for valuation de- 
cisions does not appear valid. In the 
O’Fallon and other leading cases, the 
Court has consistently held that repro- 
duction cost is only one of the elements in 
the determination of ‘‘fair value.” Thus, 
in this respect, the Los Angeles decision 
indicates no new trend, and adheres to 
the policy ‘of flexibility followed in rate 
eases of the past. 


No New Trend 


In substance, this means that each 
valuation case must be decided on its 
own merits, with due regard for ‘‘the 
time and circumstances.”” The same 
deduction may be made with respect to 
the other important aspect of the Los 
Angeles ease, viz., the allowable rate of 
return on the established property valua- 
tion, although the 7 per cent rate fixed 
in the decision appears, on the surface 
at least, to constitute a_ significant 
change from the policy established in im- 
portant past decisions of the highest 
Court. There has been a widespread 
tendency to interpret certain Supreme 
Court decisions—notably that in the 
Baltimore Street Railway case in which 
8 per cent was fixed as the maximum per- 
missible return—as establishing as the 
general policy of the Court the allowance 
of an 8 per cent return as the maximum 
for public utility companies. However, 
this deduction also appears to be faulty, 
since it was recognized and stated in the 
Court’s decision in the Baltimore case 
that a return ‘‘not far from 8 per cent”’ 
would be necessary to attract the invest- 
ment of capital in this concern. Obviously, 
in view of the unpopularity of traction 
securities in recent years, a higher rate 
of return would be necessary to attract 
capital than in the case of a gas distrib- 
uting company. The Supreme Court 
gives considerable weight not only to 
the type of utility company under con- 
sideration, but also to the locality in 
which it operates. In the Los Angeles 
decision, it held that the company is 
entitled to rates which will permit it to 
realize a return ‘‘equal to that generally 
made at the same time and in the same 
general part of the country on invest- 
ments in other business undertakings 
which are attended by corresponding 
uncertainties and risks.” 


The Interpretation 


Consequently, it appears that this 
ease, while an important addition to the 
leading cases on utility rates, does not 
involve any great change in the Supreme 
Court’s traditional policies in such mat- 
ters, and certainly does not assure that 
a 7 per cent return will be fixed as the 
maximum for utilities all over the coun- 
try. It does not seem that it should be 
interpreted as a ‘‘bearish’’ development 
on utility securities generally. It would 
appear that, if there has been any sig- 
nificant change in emphasis upon the 
various determinants of rate decisions, 
it is not to be found in any greater stress- 
ing of ‘‘prudent investment” as opposed 
to “reproduction cost,’’ but in greater 
attention to return sufficient to attract 
capital as a measure of reasonableness. 
This is certcinly open to constructive 
interpretation. 
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R Springfield Gas & Elec. (Pfd.) 
Emerson’s Bromo Seltzer Ine. Tintic Standard Mining Co. 


Tuesday, June 6 


American Express Co. Minneapolis Honeywell Regu- 

Apponaug Co, lator Co, (Pfd.) 

Atchison, Topeka & Santa Missouri Edison = (Pfd.) 
Fe Ry. (Pfd.) National City Bank N. Y. 

Bankers Trust Co. New England Power Co. 


Chicago Daily News (Pfd.) (Pfd.) 
Cluett Peabody & Co. (Pfd.) Newport Elec, Corp, (Pfd.) 
Fenay Farmer Candy Shops, Power Co., Ltd. 


Ge one Printing Ink Corp. Pratt & Lambert 


) Reliance Mfg. Co, ) (Pfd,) 
International Shoe Co, Thompson (J. R.) 
Mack Trucks, Ine. Tri-Continental Corp. (Pfd.) 
Wednesday, June 7 
American Snuff Co. Lehman Corp. 


Amer. Water Works & Elec. Loew's, Ine 
Chase National Bank N. Y Lorillard (P.) & Co. 
Claude Neon Elec. Products Mountain Producers Corp. 
Corp. Selected Industries, Inc. 
Continental Assurance Co. Singer Mfg, Co, 
Courier Post Co. Co. (PI 
Foreign Lt, & Power Co, ena (L. 8.) 
(Pfd.) United Power & Light of 
ea American Investors Kansas (Pfd.) 
Jo, (Pfd.) U.S. Tobacco Co, 
Engineering West Penn. Elec. Co. 
Works West Penn, Power Co. (Pfd.) 
Guaranty Trust Co., N. Y. 


Thursday, June 8 


American General Ins. Co. General Baking Corp. 


American Ins, Co, Goodyear Tire & Rubber of 
Attleboro Gas Light Co. Canada 

Bank of Manhattan Co, Hall Baking Co. (Pfd.) 
Central Aguirre Associates Horn & Hardart Baking Co. 
Cleveland Trust Co. National Dairy Products 
Continental Baking (Pfd.) Ontario Mfg. (Pfd.) 

Crum & Foster, Inc. So. — Bell Tel. Co, 


Edmonton City Dairy Co. ( 

(Pfd.) Taunton Gas Light Co. 
Electric Auto Light Co. (Pfd.) Torrington Co. 
Electrical Securities Co. (Pfd.) Union Twist Drill (Pfd.) 


Friday, June 9 
American Dairies, Inc. (Pfd.) Philadelphia Diary Products 
Midland Steel Products(Pfd.) Co. (Pfd.) 
Minneapolis Gas Light Co. W Air Brake 
Pennsylvania Gas «& Elec. 
Corp. (Pfd.) 


Saturday, June 10 
Cunningham Natural Gas oo Light, Heat & Power 


Corp. 
National Steel Corp. Standard Fuel Co. (Pfd.) 
Monday, June 12 
Acme Steel Co. Rath Packing Co. 


Atlantic City Sewerage St. Joseph Ry. Light, Heat & 

California Group Corp. (Pfd.) Power Co. (Pfd.) 

Canada Bud Breweries, Ltd. Shaffer Stores Co. (Pf. ) 
(Pfd.) Teck Hughes Gold Mines, 

Diamond Shoe Corp. Ltd. 

#tna Insurance Co. United Fruit Co. 

lowa Power & Light Co. Western Grocers, Ltd. (Pfd.) 
(Pfd.) Winn & Lovett Grocery Co. 

McQuay Norris Mfg. Co. (Pfd.) 

Pacific Mutual Life Ins., Calif. 


Tuesday, June 13 
Am>rican Brake Shoe & Fdy Middlesex Water Co. (Pfd.) 
Co. Mountain States Tol. & Tel. 
American Cities Pwr. & Lt. Murphy (G. C.) Co, (Pfd.) 
American District Telegraph National Licorice (Pfd.) 
Co, N. J. Title Guarantee & Trust 
American Maize Product: Co. Co. 
Bank of New York & Trust Newberry (J. J.) Realty (Pfd.) 


Co. Northwestern Yeast Co. 
Boston Insurance Co. Novadel-Agene Corp. 
Bourbon Stockyard Co. Ogilvie Flour Mills (Pfd.) 
ariti sh Columbia Elec. Ry. Pacific Clay Products 

‘o. (Pfd.) Pennsylvania Co. for Ins. on 
Can ada Bread Co., ' td. (Pfd,) Lives & G. A. 
Carnation Co., (Pfa.) Pennsylvania Conley Tank 


Des Moines Gas Co. (Pfd.) Car Co. 
Dominion Rubber Co. (Pfd.) Philadelphia Co. 
Eagle Warehouse & Storage Plainfield Union Water Co. 
C Procter & Gamble (Pfd.) 
Bigabethtown Consol. Gas Shawmut Association 
Southern California Gas 
First ‘National Bank, N. Y. 


Hartford Fire Ins. Co. Spencer Trask Fund, Inc. 
Insurance Co, of No. America Standard Gas & Electric 
Intertype Corp. (Pfd.) (Pfd.) 
Island Creek Boi Co. (Pfd.) Standard Power & Light 
Kansas Power Co. (Pfd.) (Del.) (Pfd.) 
Marine Midland Trost, of Union Trust Co. of Cleveland 

He Us West Virginia Pulp & Paper 
Marlin-Rockwell Co. 


Co. 
McCall Corp. Weston (G.) Ltd. 
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Associated Gas and Electric Company 


Offers 
Debenture Holders 


Plan of Rearrangement of Debt Capitalization 


SSOCIATED Gas and Electric = pends upon general conditions 
Ixus is submitting a and upon the ability of the 


plan of rearrangement ofcapital- |§ Company to finance future cash 
ization to its debenture holders. requirements. 
Such a plan is desirable because Three Options Offered 


the prolonged business depres- 
sion, accompanied by slow col- 
lections, increasing taxes, and 
rate reductions have reduced the 
margin of earnings available to 
pay fixed interest charges. The 
plan is designed to protect deben- 
ture holders should conditions 
become worse. 


The plan offers three options 
to holders of debentures. The 
amount of debentures which 
may be accept2d under Option 1 
is tentatively limited. As this 
option offers the most conserv- 
ative security of the three, hold- 
ers are urged to give immediate 
consideration to the plan. 


Interest on the debentures is It is believed that full cooper- 
now fully earned, but whether ation of debenture holders is in 
it will continue to be earned de- their best interests. 


Associated Gas and Electric Securities Company 


Incorporated 


61 Broadway 


In This Market 
You Want FACTS—Not TIPS 


STOP Going It Blind! KNOW Where The Values Are 


Some stocks to-day are too high. Many are selling at prices only justified 
by 1929 earnings. Other first class stocks are low—way low—in comparison. 
Perhaps, you are carrying over-priced stocks which should now be switched 
in order to benefit most by a continued improvement in business. 


Investographs give you ALL the facts so that you can judge values intelli- 
gently for yourself. They not only provide the usual information but offer 
vitally important data never before available. All is so condensed and so 
clearly presented that you are able to recognize the true investment or specu- 
lative position of a security in a moment. Trend of earnings for 14 years is 
shown at a glance in 3-color charts. Current position is 
reflected in simple tables. The WHOLE story is there. 
You can trade or invest SAFELY with Investographs. 
Service for one year on from 10 to 250 stocks ranges from 
$15. to $95. Write to-day for free descriptive booklet and 
specimen Investographs to 


ONTARIO FINANCE CORPORATION, Dept. 3B, 31 Gibbs St., Rochester, N.Y. 


INVESTOGRAPHS 
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Now..... 


Change in economic prospect calls for general revision 
of portfolios and adoption of progressive program 


OUR investment outlook has been changed in the past two 

months by new governmental activities, the temporary aban- 

donment of the gold standard, the steps towards controlled 
currency expansion, the international economic conferences and dis- 
cussions, the long progress towards balancing the national budget, 
determinable improvement in business, the development of crop 
prospects and advances in commodity prices. 


Your own future may be permanently shaped right now, and it is to 
your interest to know exactly where you stand as an investor. 
Prudence dictates an immediate and thorough survey of your security 
holdings in order to determine which of your investments are in 
harmony with the changed economic prospect. Then, too, you must 
prepare a progressive program and follow it, adjusting it from time 
to time to the widening business horizon. 


F you are to make the earliest start and continue profitably you must observe all the 

essentials of investment success, for we are in a period in which you can not afford 

to maintain a casual attitude towards your investments. You must know the outlook 

for all your holdings. You must know what securities to hold—and why; you must 

know what to buy—and why, and when; you must know what to sell—and why, and 
when ; you must know what replacements to make—and why, and when. 


HE surest way is to do as so many other progressive investors have done—place 

your security program under the supervision of The Financial World Research 
Bureau. The procedure is simple: You merely register with us the complete list of 
your securities, with their cost, provide us with all the necessary data regarding your 
requirements, objectives and resources, and then follow the direct, positive recom- 
mendations as they come to you. Everything is personal—individual. There are no 
group advices; above all, there are no risky speculative advices. And the cost is 
moderate—$100 for the full year of continuous personal guidance. 


This Coupon Today------=- 


The Financial World Research Bureau, 
53 Park Place, New York, N. Y. 


Please send me your pamphlet that explains (without obligation to me) how your personal 
supervisory service would assist me to adopt a progressive investment program. I enclose 
a list of my investments (showing the number of shares and their original cost) to guide you 
in telling me just how ‘The Financial World Research Bureau will aid me, 
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Utility 


Bonds 


for Investment 


EARS ago, when the clectrie light 
y and power industry was in its in- 
fancy, the field of investment 
securities was quite largely concentrated 
in railroad bonds. During the past two 
decades, however, the utilities have come 
rapidly to the fore in this field and the 
experiences of the depression have made 
many regard utility bonds as being on the 
average of slightly higher investment 
grade than the rail issues. In fact the only 
general classification of bonds which sells 
on a lower yield basis than utilities is 
that of U. S. Government obligations. 
As an illustration of the esteem in which 
the utilities are held, 15 high grade utility 
bonds were selling in the middle of May 
on a 5.18 per cent yield basis, compared 
with a 5.49 per cent basis for 15 high grade 
rails and a 6.87 per cent basis for 15 high 
grade industrials. 


The Outlook Improves 


It is one of the most interesting ancma- 
lies of the recent market advance that 
such issues have acted well in the face of 
widespread inflationary tendencies and 
expectations. This bespeaks recognition 
of the Administration’s determination 
to maintain the Government’s credit 
in high standing and to make restrained 
use of its widespread inflationary powers 
for the stimulation of an economic recov- 
ery that may be self sustaining when once 
under way. Current reports from busi- 
ness and industry reveal substantial ex- 
pansion of activity which provides real 
basis for accepting that belief and atti- 
tude toward the future. Consequently, 
the investor whose basic requirements are 
safety of principal and assurance of a 
steady and reasonable return may still 
turn with confidence to investment grade 
bonds. And in such an investment pro- 
gram the utility industry will find im- 
portant representation. 

As is true of the railroad and indus- 
trial elassifications. there are also to be 
found among the utility bonds many 
issues of mediocre quality and a number 
which are highly speculative and even 
of little current or prospective value. 
It is important to note. however, that 
practically all of the poorer grade issues 
are in the class of debenture bonds of 
holding companies relatively far removed 


Utility Bonds for 


Investment 


Fixed Chgs 
Earned Recent Net 
1932 Price Yield Listed 
Appalachian Power......... ES$1.88 99 5.25% N.Y.C.E. 
Ist mtge. s. f. 5s, 1941 
Connecticut River Power.... 1.97 96 5.3  N.Y.CE. 
Ist mtge. s. f. 5s A, 1952 
Detroit Edison. ............ 2.06 91 5.1 N.Y.S.E. 
Gen'l & ref. 44%s D, 1961 
New York Steam........,,. 212 98 5.1 N.Y.S.E, 


Ist mtge. 5s, 1956 
Safe Harbor Water,Power... 3.12 97 4.7 
Ist mtge. 4)4s, 1979 
E—Estimated. 
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N.Y.C.E. 


from actual operations in the electric 
light and power field, or are collateral 
issues of such companies for which the 
collateral consists largely or wholly of 
common stocks of controlled companies. 
Although such bonds were well regarded 
during the boom period, their inherent 
weaknesses have been strikingly illumi- 
nated by the revealing searchlight of de- 


pression, and while many of them are 
destined to survive and to recover some- 
thing of their former status and price 
they will in future be subject to a more 
discriminating judgment in the invest- 
ment scale by the investing public. 

The issues presented herewith are 
strictly of investment caliber and have 
supporting them an adequate earning 
power of actual operating properties 
which has been tested and proved during 
the most severe depression of our coun- 
try’s history. Although the vield is not 
exceptionally large, it is nevertheless 
quite attractive in view of the high in- 
vestment quality of the issues. Prospects 
for capital enhancement are correspond- 
ingly restricted, with current prices close 
to parity, but this type of seeurity is of 
course not recommended for such a 
purpose. 


sealed 


Tiolene 


Completing its 4™ Year 
of Popular Approval 


@ The Pure Oil Company was the first 
major marketer to sell its quality 
motor oil in sealed, substitution- 
proof containers. Since the intro- 
duction of Sealed Bottle Tiolene in 
1929, the demand for it, by dealers 
and consumers alike, has constantly 
increased. 

Here is positive, visual assurance 
that the dealer gives what the motor- 
ist pays for—full measure of clean, 
pure Tiolene, just as it comes from 
the refinery. The bottles are filled and 
sealed only at Pure Oil marketing 
plants—the seal is broken only in the 
customer’s presence, 

Sealed Tiolene is but one example 
of the progressive marketing and re- 
fining methods initiated by Pure Oil 
to improve the quality of its products 
and to protect that quality from con- 
tamination. Through control of every 
operation from oil wells to finished 
products, Pure Oil controls quality, 
and costs. 


THE PURE OIL COMPANY, U. S. A. 


Producers, Refiners, Marketers of a complete 
line of petroleum products 


General Offices, CHICAGO 
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83 Years 
0 
Gas Service 


N September 4, 1850, gas 

was turned on for the first 
time in the city of Chicago. The 
company’s output was sufhcient 
to supply 125 customers, 99 
street lamps and the lighting of 
the city’s one public building. 


Since then the city’s population 
has been multiplied 118 times; 
the number of gas company cus- 
tomers, over 6,000 times; the 
company’s output, about 10,000 
times. And from that September 
day in 1850 to this, the gas serv- 
ice has been continuous, every 
day and hour and minute; its 
continuity was unbroken even by 
the Great Fire of 1871. 


The Peoples Gas Light and 
Coke Company is an independ- 
ently operated institution. It is 
entirely local. It is home-owned 
(more than 60 per cent of its 
stockholders live in Chicago) 
and home-managed. Operating 
under a perpetual charter, it sup- 
plies domestic, househeating, 
commercial and industrial gas 
service to the entire city of Chi- 
cago, and sells gas to other com- 
panies operating in adjacent 
suburban areas. 


These circumstances make for 
the growth and stability that are 
reflected in the company’s his- 


tory. 


The Peoples Gas 
Light and Coke 
Company...... 


Chicago 


Utility Preferreds 
for Investment 


ties have proved their investment 

merit in no uncertain fashion during 
the difficult period of the past three years, 
there are likewise many utility preferred 
stocks whose records testify to a strong 
investment position. These logically rank 
somewhat below high grade mortgage 
bonds of the industry, since they repre- 
sent an ownership interest rather than a 
creditor’s lien, and for this reason they 
are available on a slightly higher yield 
basis which involves relatively little sacri- 
fice in the factor of safety of principal. 
Such issues are well suited for inclusion in 
diversified portfolios because of their in- 
come producing ability and the additional 
backlog of investment strength which 
they provide. Possibilities for enhance- 
ment in market value are somewhat 
greater than in the ease of the high grade 
utility bonds but are rather restricted and 
of minor significance in the selections 
presented below. 

The recent improvement in electric 
power output has brought this index some 
3 per cent above a year ago for the coun- 
try as a whole, and in some industrial 
sections it is running as much as 10 to 15 
per cent ahead of last year. This means 
very definite gains in net earnings in 
prospect for the electric utilities, which 
will be reflected in dividend coverage for 
the preferred issues to a greater extent 


Ji as the bonds of operating utili- 


than in the interest coverage of funded 
debt, which ranks one step closer to the 
actual net operating profits. 

Many utility preferred stocks have 
found their investment status gradually 
improving in recent years in relation to 
the other components of capital structure 
in which they find themselves, because of 
the tendency in many utility systems 
to finance growth through common stock 
rather than additional bonds or preferred. 
This trend was in evidence in the years 
immediately preceding the depression and 
will doubtless again be in evidence as we 
emerge from depression and jupior equi- 
ties once more command the approval of 
the investing public. Thus many of these 
preferreds are becoming better protected 
as time goes on through increasing under- 
lying fixed capital investment at the 
expense of junior stock issues. 


Per Share 
Earned Recent 
1932 Price Yield Listed 


Consolidated Gas of N. Y.... $27.30 90 55% N.Y.SE 
$5 cumulative 


North American............ 27.06 43 7.0 NY.SE 
$3 cumulative 
Pacific Gas & Electric....... 3.86 23 65 N.Y.CE 


$1.50 cumulative Ist pfd. 

Southern California Edison.. 2.99 20 75 N.Y.CE 
$1.50 cum. Ist pfd. B 

United Gas Improvement.... 46.24 94 53 NY.SE 
$5 cumulative 


WEEKLY RECORD OF EARNINGS 


12 MONTHS ENDED APRIL 30: 


1933. 1932: 
Net Earnings—Per Share Net Earnings Per Share 


Consumers Power. ............... 7,677,886 10,866,096 
d191,497 nil 113.101 $0.27 
Engineers Public Service.............. 3,297,225 $0.51 5,973,459 1.91 
Equitable Office Building.............. 1,382,066 1.54 2,131,662 2.38 
Georgia Power........ 5,381,618 6,231,379 
Ohio Edison Company. ........... 3,677,739 5,816,989 
Puget Sound Power & Light. . mee 2,019,734 2.939,721 ° 
Tennessee Electric Power. 2,075,914 3,116,426 
Virginia Electric & Power............. 3,840,480 
6 MONTHS ENDED APRIL 30: 
Brown Shoe Com 456,505 1.38 519,968 1.58 
Myers (F. E.) & Bro.......... RE ILS A 70,919 0.13 129,478 0.42 
Servel. incorporated . ee d574,797 222,901 nil 
3 MONTHS ENDED APRIL 30: 
12 MONTHS ENDED MARCH 31: 
American Beet 475.377 nil 1,285,611 nil 
@1,088.932 nil d215,134 nil 
Todd Shipyards Corporation 402,693 1.85 695,415 3.19 
9 MONTHS ENDED MARCH 25: 
546,778 3.02 506,994 2.70 
9 MONTHS ENDED MARCH 31: 
3 MONTHS ENDED wemeet 31; 
1,806,218 1.30 2,318,220 1.80 
Parmalee Transportation . ...... 300.863 nil 343.437 nil 
Ritter Dental........... d105.076 nil d85,105 nil 
136.120 0.66 148,587 0.72 
Thatcher Manufacturing.............. 46.399 
Weston Electrical Instrument.......... d47,.298 nil * 40.517 nil 
12 MONTHS ENDED DECEMBER 31: 1932 1931 
Natural Gas... 1,072.373 po.49 1.663.451 0.04 
Commonwealth & Southern ........... 13,242,998 0.12 22.369.531 0.40 
Willys-Overland Company ............ d6,627,917 nil d14,021,244 nil 
. 
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Or Gossip a Customers’ Man yo 


Hears Around Broad and Wall fay, 


Is THE spirit of the issue, this column is devoted to the publie futility indus- 
try .. . The move is afoot to change the name of Muscle to Norris Shoals . . . 
An entire municipally owned telephone system, comprising more than forty-five 
miles of wire and poles, was bought in San Diego for $1. . . . Western Union 
muintains about 25,000 offices of which 20,000 are unprofitable despite the fact 
that the-company has all the hot news on the 30 separate ticker systems it main- 
tains. . . . They used 65 million pounds of steam in the Chrysler building last 
year. . . . In 1883 Thomas Edison closed his laboratory, stating that there was 
nothing more in electric lighting to be invented. . Niagara Hudson Power can 
produce 10 million gallons of coal tar annually but dividends are not paid that way. 
. . » Radio with its 17 million sets may be the profitless industry, but the rev- 
enues of the two big broadcast chains was over $150 millions in the past five years. 
. Electricity produced gross revenues of over $1.8 billion last year for the utilities. 
. . Massachusetts has a record of no utility rate litigation carried to the Federal 
Courts in the past fifty years. . . . 17 per cent of all electric energy generated for 
sale is lost in transmission and distribution involving an annual loss of $400 millions. 
. Detective story author Arthur B. Reeve refuses to permit a telephone in his 
home because of a squabble with the company. ... 


Batzavs it or not, one of the most important jobs in the utility industry, though 


without any title, is held by A. C. (not alternating current) Watt. . . . Pacific 
Gas & Electric operates in a territory bigger than England and Wales combined, 
90,000 square miles. . . . Dial this one—Sweden’s oldest telephone “‘girl’’ recently 
celebrated her 80th birthday and is still on duty 14 hours a day. . . . Southern 
California Edison spent enough on the construction of its Big Creek hydro-electric 
system to pay for half the construction costs of the Panama Canal. . . . Alex Dow 
of Detroit Edison on his recent White House visit reminded the boys in Washington 
of the old Charlie Dawes days except that Alex uses more faney words than Charlie 
ever heard of. . . . The electric refrigeration industry in which you have invested 
nearly $3 billions spends about $20 millions a year in advertising and adds $25 
millions of revenues to the utilities. . . . Fifty years to the day after Bell had 
been granted his first telephone patent, two-way conversation was completed be- 
tween here and England. . . . Tin Pan Alley nearly wrecked the electric business 
when it scribbled ‘‘let’s put out the lights and throw the bulbs away.” . . . Western 
Electric manufactures over 13,000 different types of apparatus. . . . It is against 
the law in some states for more than one person to crowd together in a single tele- 
phone booth. .. . W. C. Langley of that banking firm recently bought himself 
a Wasp-junior powered ‘‘Pacemaker”’ plane for business and pleasure. .. . 


Conenarotations to Edward B. Lee on his aseendeney to Vice-prexy of United Gas 
and assistant secretary of Electric Bond & Share, for some years ago he used to get out 
this special number for you. . . . The Interborough Rapid Transit takes an average 
of 1,000 phoney slugs a day out of its turnstiles. . . . The New York utilities are 
doing a splendid job in their ad campaign on air conditioning. . In the last ten 
years more hand irons have been sold than any other electrical appliance, a mere 14 
million. . Seventy-four per cent of all stockholders of Peoples Gas are residents of 
the state of Illinois. . . . American engineers went abroad to build the world’s largest 
hydro-electric plant (756,000 horsepower) at Dnieprostroy, Russia. . Henry L. 
Doherty’s ambitious stepdaughter is not going title hunting to Denmark, but as 
assistant to Minister Ruth Bryan Owen. . . .Conawingo could supply all the power 
that can be used between Boston and Richmond, but supplying and having the 
market are two distinetly different things—which goes for Muscle Shoals, too. . . . 
If the stockholders of American Telephone & Telegraph were gathered together to 
rejoice over the payment of the regular dividend they would outnumber all San Fran- 
ciscoans. . And while statistically minded, there are 18 million customers in 4 
thousand communities served with natural gas through 100 thousand miles of pipe 
lines. . . . One of the big say sos in National City these days is Floyd Carlisle of 
Consolidated Gas, which is not the Morgan interest that it used to be. . . . George 
C. Mathews, blue-skyer of the Wisconsin Public Service Commission, will help 
to clear up the dark clouds in Middle West Utilities as V.P. . . . 


| L. CLarKE, who made it in the utilities and lost it in the movies, is sending 
out an endless chain letter on the importance of reemployment to business recovery. 

. During the recent floods in Indiana, Associated Gas meter readers had to 
make their rounds in row boats. . . . The art of rate making reaches the comedy 
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Odd Lots 


100 Share Lots 


We offer a complete broker- 
age service to both “Odd 
Lot” and “Full Lot” buyers. 
We are pleased to consult 
with investors in regard to 
their holdings. 


Our clients are cordially in- 
vited to make use of our 
board rooms. 


Trading Booklet 


Sent upon Request 


Please Mention F. W. 580 


John Muir&@ 


Members 
New York Stock Exchange 
39 Broadway New York 


Branch Ofice—11 West 42nd St. 


WHAT ACTION 
TO TAKE NOW 


interested in the present 
situation will find in the 
current UNITED Opinion Bulletin: 


1. Market Outlook and Forecast. 
2. Buy, Sell, Hold:. 


Gen. Motors, Harvester 
Youngstown, Penn. R. R. 


3. Two outstanding low - priced 
stocks for the next advance. 
HIS bulletin and full information 


on the UNITED Opinion forecast- 
ing method sent free on request. 


Send for Bulletin FW-33 FREE 


(Please print name and address) 


UNITED BUSINESS SERVICE 


210 Newbury St. Boston, Mass. 


STOCKS AND 
| COMMODITIES 


Folder explaining require- 


trading units furnished on request. 


Cash or Margin Accounts 
Inquiries Invited 


SPRINGS & CO. 


ments, Commission charges and 


“BROKERAGE SERVICE SINCE 1898" 
New York Stock Exchange 
New York Cotton Exchange 
Chicago Board of Trade 
and other leading exchanges 


60 Beaver St. NEW YORK 15 W. 47th St. 


... or Sell? 


week, Bd bulletin “Market Action’ tells you 
SS to do witb leading. active stocks such as: 
Allied Chemical General Motors 
Amer. Smelting Goodyear 
Amer. T. & T. U. S. Steel 
Write name _and address on margin of this ad f 
Free Sample Copy... . or send $1 for 4 weeks’ trial, 
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Northern Illinois— 


Trade reviews indicate that 
business is better in northern 
Illinois. The unemployment curve 
is dropping. The electricity out- 
put curve is climbing. Factories 
that have been idle for many 
months are beginning to operate 
part-time. Factories that were 
running short hours are resuming 
full-time schedules. Some of 
them are going day and night. 
The future looks bright. The 
Public Service Company of 
Northern Illinois is enjoying its 
full share of this recovery and 
stands ready with existing facil- 
ities to meet these fast-growing 
requirements. 

PUBLIC SERVICE COMPANY 

OF NORTHERN ILLINOIS 


General Offices: 72 W. Adams St. 
Chicago 


IGEST clients ARE profiting 
in this market . . . because 
they have followed Digest rec- 
ommendations and hold secu- 
rities which offer greatest 
profit opportunities. 

Send for a free copy of the Digest— 
learn the issues that stand out 
against all others—check your hold- 
ings with this list. 

This coupon brings your copy im- 
mediately. 


Without obligation to :ne, mail me this | 
week's issue of the Digest. | 


Fw-207 | 


stage when petition for removal is filed 
against the leading ‘left-wing’? 
sioner, who is charged with undue solici- 
tude for the utility companies... . In 
that the Government must buy or con- 
demn private transmission lines before 
building its own at Muscle Shoals, the 
outlook is for endless litigation. .. . It 
doesn’t help any when rate hearings di- 
vulge charges that President EK. L. Phillips 
of Long Island Lighting had his $639,000 
home charged in part to the general ex- 
pense account of the company as well as 
his wedding and Christmas gifts... . 
And the dividend was passed only re- 
eently. . Speaking of Governanent 
ownership, one-third of the 35 million 
telephones in the world were thus owned 
last year. . . . A prominent Coast muni- 
cipal system operator is mentioned as the 
most likely candidate for boss of Govern- 
ment power production—when, as and 
if. . . . Well, here’s best wishes for sue- 
cess and cooperative accomplishment at 
the first P, U. convention under the 
Edison Electric Institute this week in 
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BOOK REVIEW 


THE PROGRAM FOR THE WORLD ECO- 
NOMIC CONFERENCE. World Peace 
Foundation, Boston, Mass. $1. 


THE compact volume of 93 pages and 

index presents the Experts’ Agendaand 
other documents with an introductory 
commentary by James W. Angell, Pro- 
fessor of Economies at Columbia Uni- 
versity. Professor Angell stresses the fact 
that the United States has a far greater 
concern in the World Economie Conter- 
ence than American opinion at large, 
distracted by internal emergencies, will 
ulimit, and goes on to define clearly the 
fundamemtal economie problems with 
which the Conference must deal and their 
vlose relationship with the problems of 
war debts, disarmament and peace. This 
small book should prove a valuable aid to 
understanding the significance of world 
veonomiec problems and the efforts of the 
coming Conference to reach constructive 
and acceptable solutions. 
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Tax Rise Continues 


ESPITE the fact that the utilities 

normally contribute upwards of 1] 
cents of each reyenue dollar to defray costs 
of loeal, state and Federal governments, 
taxes continue to mount. Culmination 
of state depredations upon the industry 
through the tax door came with the 12 
per cent levy against gross revenues 
authorized by the legislature of South 
Dakota against all utility companies 
operating in that state, Last year an 
attempt was made in Congress to place a 
3 per cent tax on the sale of electric¢ 
power. This was finally passed on to the 
users but the job of collection was placed 
upon the utility companies. It is now 
proposed to transfer this tax from the 
consumer to the producer, except in the 
case of industrial users. Suecess of this 
move appears imminent. It will mean 


INTERNAL 
DEBTS 


OF THE 


UNITED STATES 


Edited by 
EVANS CLARK 


Analyzing and summarizing 
the entire field of the nation’s 
debts, experts in farm and urban 
mortgages, publie utility securi- 
ties, state and municipal bonds, 
personal and household debts, 
elc., suggest for each category 
methods of relieving the strain. 


At all Bookstores, $4.50 
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the New Security 
Salesmanship 


FINAL lines in a great chapter of Financial 
History. Already the beginning of a new. 
NEW problems in security selling. Time 
for courage and imagination. 

REWARDS for the fellow who gets in step. 
Poor days for those rooted to the past. 

A LITTLE more of craftsmanship; a little 
less of craftiness. 


Babson Institute 


through its systematized Extension Course 
of Training for Securily Salesmen has put 
so many in the front ranks of Security Sales 
and Kept Them There that it feels confi- 
dent it can do the same for you. 


Security Salesmanship—The Profession— 
our free booklet, will give you a new view- 
point. Send for this booklet A196 today. 


Babson P 
Babson Institute, 


(Extension Division) 


OPENING AN ACCOUNT 


Many helpful hints on trading proce- 
dure and methods in our booklet, Copy 
free on request. Ask for booklet K 6. 


Any listed security bought and sold. 


& (HAPMAN 


Established 1907 
Members New York Stock Exchange 


52 Broadway New York 


Big Decline 
Ahead? 


Send for FREE Bulletin FWJ-3 


American Institute of Finance 
260 Tremont Street, Boston Mass. 


THE FINANCIAL WORLD 


. 

| 
For 

| 

be 

D 

| TheBusinessfconomicDigest | 
| 
| 
ve 
354 


W hat Every Investor Should Know 
About Market Action 


As indications that we definitely have passed the “ 


by A. W. Wetsel 


turning point” 


of the depression 


continue to multiply and the intensity of the upward trend continues, we receive 
many letters from puzzled investors seeking information about how to recoup their 


losses . 


Ni it has been our opinion, and we 
have so advised repeatedly, that you 
do not need a bull market in order 
to protect. your holdings and make money. 
True, in a broad upward market more 
people become interested and action is more 
decisive. There is not the hesitancy nor 
fear that often accompanies a declining 
market or a sideways market. But through 
a sound understanding of market action, 
it is possible to safeguard your investments 
and take profits in all types of markets. 


Substitute Knowledge! 
for Indecision 


You have often heard the old adage that 
“anyone can buy but the profits come from 
knowing WHEN to sell.” That very knowl- 
edge is obtainable from the market itself. 


Security prices are human conclusions— 
the meeting ground of the buyer and seller. 
Therefore, if you are to gauge market ac- 
tion, the human element must be considered 
as a controlling factor. 


Statistical information, while of vital im- 
portance, is not a conclusive guide. Time 
and again, in the last few months you have 
seen the market move in directly the opposite 
direction from the way in which statistical 
reports indicated it should move. As for 
instance, last summer. Statistically, the 
country was at its lowest ebb, yet the up- 
ward swing starting in July lasted for three 
months. Again in April U. S. Steel issued 
the poorest report (statistically) it ever pub- 
lished and almost immediately (within a 
month) its common stock rose from 26 
to 49. 


That is why we repeatedly state that 
security prices are controlled by factors 
within the market itself. Through constant 
analysis of these factors it is possible to pre- 
determine market action—to tell WHAT 
should be done to provide protection and 
enhance the opportunities for profit. 


Today with the market attracting a con- 
stantly widening circle of buyers .. . with 
possibly the greatest opportunity for profit- 
ing that we have had in three years... 
it becomes imperative to know in advance 
what you reasonably can expect to do and 
what should not be done. 


Two Ways to Know 


In order to gain that knowledge you can 
either devote much of your time to the sub- 
ject and reach your own conclusions, or, 
you can profit by the experience, knowledge 
and guidance of others. And this latter 
group may be divided into smaller groups. 


There are many who profess to be able 
to forestall market action. It is our sugges- 
tion, however, that in choosing such counsel 
you carefully analyze: 


(1) The methods used in forecasting 


(2) The record achieved by following 
those methods 
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how to start rebuilding lost fortunes . 


Wetsel Method Inductive 


Wetsel recommendations are the results of 
inductive reasoning, that is, positive con- 
clusions arrived at through careful and con- 
stant analysis of contributing causes that 
are known to govern market trends and 
security prices. This method is directly 
opposed to those conclusions based on de- 
ductive reasoning from assumed causes and 
incomplete facts. Nor is a Wetsel recom- 
mendation the result of a composite average 
(if, indeed, such a thing were possible) of 
the conclusions of others. 


The success of this organization (and, 
therefore, the financial progress of its 
clients) has been based upon its exclusive 
methods and original conclusions as applied 
to market action and the making of money. 


From the Wetsel Record 


By ignoring all other methods or “systems,” 
the Wetsel method of interpreting the Tech- 
nical Factors that control market trends and 
security prices, successfully foretold: 


-the October, 1929, break in September— 
and again on October 7 of that year. 

tthe break of May, 1930, when others pro- 
claimed the market was definitely on its 
way to “normalcy.” 

the break of April, 1931, 
dices and statistics indicated broad im- 
provement, Mr. etsel wired his clients 
to sell both investment and trading hold- 
ings, 

‘five major upswings that occurred during 
this period. 

‘rising market of last summer (on July 9), 
at a time when statistically the country 
was at the lowest point. And at which 
time most investors overlooked a major 
opportunity for fortifying their positions 
and making profits. 


-the market rise following the bank mora- 
torium. After advising clients to stay out 
of the market February, specific 
buning recommendations were issued on 
February 27 and on March 1. Profits 
were taken after sensational rise following 
the reopening of the Exchange. 

-the beginning of the gold embargo market. 
Purchases again being made on April 14-17 
—two to five days prior to the sensational 
rise following the embargo. 


-the long persistent Spring rise, following 
the gold embargo soon again afforded large 
profit opportunities as buying instructions 
had heen issued two to five days Prior to 
the beginning of the rise. 


when business in- 


These instances are given because the 
dates and what they signify are so well 
remembered. But, they also emphasize the 
necessity for forecasting short swings, 
which may aggregate even more profits. 


how to make profits today. 


Enhancing Your Opportunities 


Today, we are in the type of market that 
is likely to cause some investors to become 
careless or subject to misleading guidance 
through giving too much credence to cer- 
tain phrases or actions. Therefore, the 
following warning is issued as a general 
guide to all investors. 


We are not yet in a strictly selective 
market. 

Do not be misled as to the possible effects 
of inhatian. All securities will not react 
alike 


Markets move in advance of statistical 
information. Beware of buying or selling 
after statistics are published. 


Market forecasting is not vet a science. 
It is possible to foretell trends and prices 
with a much better than average degree of 
accuracy but not with scientific precision. Do 
not be misled by claims of scientific methods. 
We agree that the present is a “good 
time” to enter the market with a view 
toward recouping losses and again making 
profits. But we also know that your chances 
are greatly enhanced if you are advised by 
experienced, independent counsel WHAT to 
buy (and sell) WHEN and at WHAT 
prices. 


That, in short, is the function of this 
organization. From the individual and 
organization with large estate problems to 
the small investor and trader seeking to 
build up his capital there is a Wetsel 
Service for every investor's need. 


Booklet Shows How—Sent Free 


Those who are satisfied to judge financial 
progress by the complacent standards of a 
few years ago (the known fallacies of to- 
day) will not be interested in this type of 
service. But for those who do realize that 
market trends and security prices are being 
forecast—profitably, we have prepared a 
clear and specific description of conserva- 
tive and profitable trading methods. 


This booklet, “How to Protect Your 
Capital and Accelerate Its Growth... 
Through Trading” merits your. serious 
thought at this time. It has pointed the 
way to a sound understanding of market 
action for both large and small investors 
throughout the country. Send for it today. 
See how this method might help you. No 
cost or obligation. Merely fill in and mail 
the coupon. 


A. W. WETSEL ADVISORY SERVICE, INC. 


Investment Counselors 


Chrysler Building 


New York, N. Y. 


Investment Counselors 


Chrysler Building, New York, N. Y. 


Please send me, with- 
out obligation, your 
analytical booklet 
“How to Protect Your 
Capital and 
Its Growth 
Through Trading. 


Address . 


A. W. Wetsel Advisory Service, Inc. 


FW-11 
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Quotation Record 
of Stocks 


Contains approximately 100 pages of 
important statistical data on all 
stocks dealt in on New York Stock 
Exchange, New York Curb Exchange, 
and other leading stock exchanges. 
Contents include price ranges, current 
yields,- price trends, capitalizations, 
ratings, dividend records, yearly and 
interim earnings, etc. 


Copy sent upon request 


M. C. Bouvier & Co. 


M. C. Bouvier 
Member of N. Y. Stock Exchange since 1869 


R. A. Coykendall J. G. Bishop 
20 Broad St. New York 


Odd Lots 


In listed securities carried 
on conservative margin. 


Your Inquiries Invited 


Bunsrombe & Co. 

Members New York Stock Exchange 

60 Broad St. New York 
Branch Offices 


137 W. 37th St. 54 Court St. 
New York Brooklyn, N. Y. 


Complete 
Brokerage Service 


Orders for bonds and 
Stocks solicited 


GOODBODY & CO. 


Members New York and Philadephia Stock 
Exchanges and New York Curb Exchange 


115 Broadway 60 East 42nd Street 
New York ew York 


nch Office 
1424 Philadelphia, Pa. 


We have prepared an 
ANALYSIS of 


S. 0. of New Jersey 


Sent upon request. 
Our Statistical Department invites your inquiries 


Newman Bros. & Worms 


Members New York Sfock Exchange 
and other leading Exchanges 


25 Broad St. New York 


New Highs?- 


Or has stock market discounted 
Business and Inflation? 


Send for copy, free of our 


Report Highs Ahead?”’ 
AMERICAN SECURITIES SERVICE 


Suite 3102, Fifty Broadway, New York 


that the electric light and power com- 
panies will pay to Uncle Sam a sum 
aggregating $20 millions in addition to 
present tax contributions. 

While this‘:ax may be passed on to the 
consumer in the form of higher rates, it is 
doubtful if many companies will avail 
themselves of this opportunity as it would 
mean defeat of a policy followed by the 
majority of the industry, i.e., constant 
rate reductions to induce larger per capita 
consumption. In 1932 the electric light 
and power industry took in some $158 
millions less than in 1930, reflecting largely 
the curtailed consumption of power by 
industry. Retrievement of only a modest 
proportion of this business which is in- 
dicated for the coming months would off- 
set the effect of tax increases as proposed 
by Congress. 


BULLS AND BEARS 


continued from page 540 


can not be taken as prophetical. The 
trends in the second and third quarters of 
this year should afford a strong clue as to 
whether or not the sale of ‘*3.2”’ bever- 
ages are to cut heavily into Coca-Cola. 


COLLINS & AIKMAN is working its 
Philadelphia plant on a 24-hour basis and 
has practically completed a new $200,000 
addition. 


Eastman Kodak 4 “C+” 


The narrowing spread between the prices 
of the shares of Eastman Kodak and du 
Pont has been seized upon as supporting 
rumors that a merger of the two big cellu- 
lose chemical companies may be in the 
offing. Reports concerning the ac- 
quisition of Kodak by du Pont suggest a 
share-for-share exchange of the stocks; 
du Pont has almost 4 million authorized 
but unissued shares of common while 
Eastman’s total outstanding stock is only 
2.25 million shares. A combination of 
these two great companies would repre- 
sent an ideal merger as both have been 
identified with the development of cellu- 
lose acetate for years. du Pont has made 
excellent progress” with its cellophane 
and rayon yarns, while Kodak has per- 
fected kodapak, a material similar to 
cellophane, and has also entered the 
production of rayon yarns. Eastman has 
long been the leader in the manufacture 
of motion picture films, but since 1924 du 
Pont has owned a half-interest in the du 
Pont Pathe Film Manufacturing Com- 
pany which also produces films for the 
movie industry. A merger of the two 
companies should permit the introduction 
of broad economies through the elimina- 
tion of duplicated operations and excess 
plant capacity. 


KROGER GROCERY’S 18 per cent decline 
in dollar volume for May, against May a 
year ago, was identical with the percentage 
decline in the retail food index for the 
month, suggesting thal the company is 
maintaining tonnage sales. 


Louisville & Nashville 4 —" 


Operations for the current year for Louis- 
ville & Nashville will probably transform 
the 1932 loss of around $1.80 a share into 
a profit. The railroad showed practically 
twice as much operating income in the 


Which Stocks Are 
p=a Buy Now? == 
Write for this 
report — gratis 


Babson’s 
Reports 


and the famous 
BABSONCHART 
Div. 55-48 Babson Park. Mass. 


Regaining 
— Market Losses 


By cautious, skilful, active trading in 
interest bearing Listed Bonds on profit- 
sharing basis, an opportunity is afforded 
to recoup investment losses under per- 
sonal guidance of successful, experienced 
BOND TRADER and FINANCIAL 

/ISER. Your capital may remain in 
your own name under agreement. termin- 
able at any time. Minimum $1,000 cash 
or listed securities. For particulars and 
descriptive circular 

Address Box “F.W.-25”" 
Care of my Advertising Agents 


Albert Frank-Guenther Law, Inc. 
70 Pine Street New York 


Management 
= Problems 


Whatever their nature they may be 
solvable. Reorganization and re- 
financing of corporations of good 
past earnings records and prospects. 


Interview solicited by 
correspondence. 


H. D. WILLIAMS 


120 Broadway New York City 


STOCKS 


carried on conservative margin 


H. F. McCONNELL & CO. 


(Established 1908) 
Members New York Stock Exchange 
Members New York Curb Exchange 
€0 Wall Tower, N. Y. Tel. WHitehall 4-6400 


DIVIDENDS 


GENERAL MILLS, INC 


PREFERRED 
STOCK 
DIVIDEND 


May 24, 1933. 

Directors of General Mills, Inc., announced today 
declaration of the regular quarterly dividend of 
$1.50 per share upon preferred stock of the com- 
pany, payable July Ist, 1933, to all preferred stock- 
holders of record at the close of business June 14th, 
1933. Checks will be mailed. Transfer books 
will not be closed. 


(Signed) KARL HUMPHREY, Treasurer. 


Mepat Frour 


THE ELECTRIC STORAGE BATTERY 
COMPANY 


Allegheny Avenue and 19th Street 
Philadelphia, May 19, 1933. 
The Directors have declared from the Accumulated 
Surplus of the Company a quarterly dividend of Fifty 
Cents per share on the a Stock and the Pre- 
ferred Stock, payable July 1, 1933, to stockholders of 
record of both of these classes of stock at the close of 
business on June 10, 1933. Checks will be mailed. 
WALTER G. HENDERSON, Treasurer. 
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This Course of Instruction is NOT an advisory or 
supervisory service in buying or selling stocks. It is 
“not anew market theory; a get-rich-quick method; a 
“System” for beating the market; a mechanical plan 
of trading; or a study of geometric chart patterns, 


TRADING STOCKS 


by the 


Richard D. Wyckoff Method 


A Course of Instruction in the Science and Technique of Stock Market Trading 
prepared for those desiring to make profits... (a) from the principal swings 
of 10 to 30 points, viz., short swing trading without watching the tape, and (b) 
from the 3 to 5 point moves, viz., short swing or active trading from the tape. 


40 Years Spent in Developing and Proving 


the Course 


What This Course of Instruction Does 


This Course of Instruction is based on 40 years’ practical 
experience in Wall Street, including many years of successful 
trading and 19 years as editor of a pioneer financial maga- 
zine. Mr. Wyckoff is also the author of “Studies in Tape 
Reading”; “How I Invest in Stocks and Bonds”; “Wall 
Street Ventures and Adventures Through Forty Yeats.” 


It teaches a method that has operated successiully since 1908. 
It helps you to become a successful trader and shows you 
how to avoid losses. It develops your own independent 
judgment so that you will always know what to buy; when 
to sell; when to be in the market or when to stay out. It 
teaches you how to read the tape and how to judge the 
stock market by its own action, 


SUMMARY OF FIRST DIVISION OF THIS COURSE 


Foreword. A logical plan for those who 
desire to make money from price fluctua- 
tions in stocks. Substituting the intelligent, 
scientific method of the successful operator 
for the guessing and groping that cause such 
appalling losses to the public. 


Basic Law. The fundamental principle of 
supply and demand and how it works. How 
the operation of this basic law forecasts 
coming events. 


Judging the Market How to determine 
By Its Own Action. the prevailing and 
probable future trend of the market, or of an 
individual stock. How to read the tape. How 
all the forces that influence the price of a 
stock are concentrated and reflected in varia- 
tions of its price and volume. How to avoid 
confusing influences. 


Buying and The correct interpreta- 
Selling Waves. tion of duration, time and 
distance of price movements. How the wave 
chart registers the pulse of the market from 
hour to hour, and reflects the position and 
trend of market averages at any time during 
the day. How to detect the development of 
strength or weakness in the market. 


Forms of How to make and interpret 
Charts. charts that accurately record 
the history registered on the tape. Charts 
that indicate accumulating support and pres- 
sure so as to have forecasting value. Types 
of charts that indicate minor mcves, inter- 
mediate swings and major reversals and how 
to read and understand them. Charts of indi- 
vidual stocks, groups and averages. 


Comparing Strength How to compare 
and Weakness. the relative techni- 
cal strength of active stocks, and separate the 
strong from the weak issues. The character- 
istics of accumulating strength or weakness 
and how to recognize them. 


Charts of The selection and 
Individual Stocks. detailedinvestigation 
of stocks that offer the most attractive op- 
portunities. How to select the stocks that 
are likely to move the soonest, fastest and 
farthest. 


How the How to detect manipula- 
Man'‘pulator tion and the manipulator’s 
Operates. objective. How to recog- 


nize the accumulative, marking up and dis- 
tributive stages of a manipulative campaign. 
When a stock is on the springboard. 


Chart Studies. Thorough explanation of 
chart interpretation. Exhaustive discussion 
of methods of forecasting trend and distance. 


How to Select Why it is more 
the Stocks Which important to 
Should Move Soonest, know when to 
Fastest and Farthest. buy or sell than 
what to buy orsell. How to determine whether 
a stock is in a bullish or bearish technical 
position. How to determine which group is in 
the strongest or weakest technical position. 
How to select the strongest or weakest stock 
from each group. How to detect the warn- 
ings of an approaching break in the market, 
from one to three weeks in advance. 


Preliminary How to trade according to 
Instructions. principles followed by ex- 
perienced and successful traders. Trading on 
paper until you have confidence in your judg- 
ment. Distribution and limitation of risk. 


Market Judging supply and demand. 
Technique. Technical position studies. 
The importance of volume. The influence of 
leadership. How to determine the best time 
to take a position in a stock. The scientific 
use of stop orders. How and when to close 
out a trade. 


Students Testify to Value of Course 
This Course of Instruction has now been in the hands of 
many men who have put it into practice. We can present 
unimpeachable testimony that these men have found Mr. 
Wyckoff’s Course enables them— 


to trade with confidence—to determine with assur- 
ance the trend of the market as a whole—to select 
stocks in harmony with this trend—to ascertain 
with a profitable average which of these stocks should 
move SOONEST, FASTEST and FARTHEST—to 
decide with reasonable accuracy the “distance” 
(number of points) and which way such stocks 
will move—to learn what to do and when to do it. 


These men are from all professions and walks in life; 
Doctors, Lawyers, Engineers, Financial and Business Execu- 
tives, Chemists, Market Traders, Customers’ Men, Manu- 
facturers, in fact, they represent a comprehensive cross sec- 
tion of professional and business America. 
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Results Achieved by Actual Users Exceed Claims 


Nothing that Mr. Wyckoff has claimed as to the possibilities 
of his Course of Instruction will approximate the statements 
of these men who have purchased the Course and made 
practical application of it in the Stock Market. Facsimiles 
of their testimony and 22 actual pages from the Course, 
showing both its scope and method, will be sent FREE. 


MAIL THIS COUPON 

RICHARD D. WYCKOFF, inc. 
ONE WALL STREET, NEW YORK 

Please send me the testimonials and the 22 specimen pages, 

without obligation on my part. 
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i t ke 100% in 90 days. 
Club Will Start © make 100% in 90 days 
The success of the Membership 


100% Club soon to start. 


The new Club should produce 


splendid profits for it is con- United Fruit @ 4914 
structed particularly for profits 


each buying and selling act. 
Each of the five stocks has its market days. 


Please send me full description in re- 
gard to the 100% Club and how this 
club works. 


The 100% Club makes 114% 
in 27 Days 


How the New 100% On April 29 a group of clients invested $543.20 under our direction. Object— 


On April 28 instructions telegraphed to buy: 


Club just shown has created a Industrial Rayon  @ 39 Mack Truck @ 2614 
Amer. Smelt. & Ref. @ 27% Mont.Ward @18%4 

on have waned by while prices Sold May 2—Profit $156—Total $699.20. Reinvested in 

Mathieson Alkali @ 23 Ill. Central @18 
gating at least—and certainly du Pont @ 533%, Am. Roll. Mills @ 1334 
joining if they are wise—the Gen. Elec. @ 193/s 


Sold May 18—Profit $266.25—Total $965.45. Reinvested in 


through detailed guidance of On May 29—The profits on this list reached $148.80. $571 profit in 27 stock 


price set. All you do is buy 
thereat when the telegram says The goal more than reached in one-third the time set. 
this new 100% Club “every These amazing profits are the result 1932 high indices are measurably 
stock will be selected from of remarkable accuracy in forecasting surpassed.” 
prelude in forecasting, on Apri ver the last ten years hundreds o' 
COMPANIES WITH the entire Tillman clientele received like profit opportunities have been just 
RISING COMMODITIES a Bulletin — as accurately predicted by The TILL- 
“The immediate short swing outlook MAN SURVEY. Thousands of clients 
ON HAND is for a continued rise in stocks and have benefited by market advice de- 
Full and detailed information commodities until the September, termined with scientific precision. 
A special Opportunity to secure this advice and make quick market piofits is 


offered you—Read and sign the offer coupon, 


TI LLMAN SURVEY 


24 FENWAY, BOSTON, MASS. 


Intl. Cement @ 23% 


BABCOCK, RUSHTON & CO. 
CHICAGO DES MOINES NEW YORK 


STOCKS BONDS GRAINS PROVISIONS 
INVESTMENT SECURITIES 


We Maintain a Well Equipped Statistical Department 
and Will Be Glad to Answer Inquiries 


MEMBERS: 
New York Stock Exchange Chicago Board of Trade 


Chicago Stock Exchange Chicago Curb Association 
New York Curb (Associate) 


treain ng 


for for Market Trading 


Issued as Confidential Method to clients, it has 
been received with decided approval. ‘Actually = FREE Coupon 
protective, it equips you to follow a strong move- 
ment upward and yet take advantage of the Limited number ‘‘extra copies’’ 


reverse trend. available to those who inquire. 


Plan minimizes traits and faults which cause NEILL-TYSON Humphrey 8. Neill, President 


many losses. Advantage may safely be taken of tending 341 Madison Ave., New York.N.Y. 


the intermediate swings of the stock market. 


See tabulation of assumed appli- 
cation of Plan to Trading Fund 


of the Nei!l Safety Pian for Market Trading. 


Gentlemen: Without obligation to me, please reserve and send a copy 


NOW 


we can go ahead 


You have been waiting three 
years for this opportunity. Let 
the Brookmire Economic Serv- 
ice, Inc., help you take full ad- 
vantage of it. Learn WHAT 
TO BUY... WHEN TO BUY 
... WHEN TO SELL. Send 
for our current Analyst. Sign 
and return this coupon today. 


The BROOKMIRE 


Economic Service, Inc. 
551 Fifth Avenue, New York. 


advices and Dow-Jones Industrial 
resulting in increase Address ........ FLW. 6-7 
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Situation Wanted 


Capable woman experienced in secretarial work 
—office management—and sale of investment 
securities wants position with well-knowo 
financial house—excellent references. Cc. E.. 
c/o THE FINANCIAL WORLD. 63 Park Place, 
New York, N. Y. 


first quarter as in the same period of a 
year ago and it is being estimated that net 
income for the year will reach $1.50 a 
share. Traffic volume is running well 
ahead of 1932 levels and because of the 
road’s excellent financial position it is 
being mentioned as among the first car- 
riers which could resume dividend pay- 
ments. 
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mis 

| 

send NEILL Saf 
afety Plan || | 
arket Trading 
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Dividends Declared 


Regular 
Company Rate 
Abbott Laboratories............ 
Abraham & Straus............. 
Alabama Pw, $7 pf....... ....$1.75 
1.50 
$1.25 
Alp Port $1.75 
Aluminum Mffrs................ 50c 
25c 
Anchor Corp..... lic 
$1.6214 
2 
Chespeake 50¢ 
Chesp. & Ohio Ry........ .624%e 
Coco-Cola, ClassA ..... . $1.50 
Commercial Cred. Co. 64% 
$1.624% 
4334¢ 
Comet 
$1.6 
Gasol N. $1 
Crowell Publishing............. 
Crown Will Pap Ist pf........... $1 
Dayton P. & L. 6% pf........... 50c 
Devoe & R. Ist pf............ $1.75 
. $1.75 
Driver-Har, 7% pf. ... $1.75 


Eastern G. & Fuel 6% p 


Do4%% pr. pf..... 1.124% 
Edison Bros. Inc, $1.75 
Equit. Office B 
First Nat. St. 

Dolstpf...... 75 
General Mills pf.............. $1.50 
General Rwy. Sig...............25¢ 

$1.50 

Do (special stk)...... 15¢ 
Gillette Safety 25c 

10, $5 
Glens Falls Ins. Co 
Gold Dust Cp 


Haloid 
Hanna(M.A.)Co., pf. $1.75 
Hazel 
Hollinger ConsGold............. 5e 
Hygrade Sylvania.............. 
$2 
Illinois Water Service 6% pf. . .$1.50 
Ingersoll-Rand pf............... 
$2 
Jewel Tea........ 


Liggett & Myers pf. $ 
Nat. Breweries, Ltd. ........... 40c 


Extra 
Hazel 25c 
Increased 
Ohio Finance..................50€ 
Pioneer Gold Mines............ 15c 
Reduced 


Affiliate Prods, Inc... 


Coca-Cola Co....... $1.50 
Intl. Pw. Sec. $6 pf, A case 
Resumed 

Loudon Packing Co............ 
N.J. Water 7% cum. pf....... $1.75 
Penn. Cent. P. & L. $5 pf...... $1.25 
70¢ 


Pub. ty Of Oklahoma 7% pe 
lien....... $1.75 


Shipyards 
Westvaco, Chlorine Prod an 


wis. P.8S.7% $1.75 
Dob6%4%pf.. . $1. 
Yale & Towne Mfg. Co.......... 


& Sass 


Pe- 
riod 


Pay- 
able 
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Hidrs. of 
Record 


June 15 
June 21 
June 15 
June 15 
July 16 
June 1 
June 15 
June 14 
June 20 
June 20 
June 20 
June 8 
June 8 
June 12 


June 10 
June 10 
June 10 
June 15 
June 15 
Aug. 15 
June 30 
June 14 
June 13 
June 20 
June 20 
June 20 
June 20 
June 15 
June 15 
May 31 
June 15 
June 2 
June 2 
June 14 
June 10 
June 10 
June 30 
June 30 
June 5 
July 1 
June 15 
June 17 
June 12 
June 15 


June 17 


June 10 
June 10 


June 1 
June 15 


June 14 
June 20 
June 10 
June 10 


June 20 
June 20 
June 15 


June 9 
June § 
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Buy This Cheap Stock 
For Large Profit 


Events in the Stock Market move swiftly. Short delays often 
prove costly. The large profits are reserved for those who 
are up-to-the-minute and have the courage to ACT. If you 
are looking for large profits or for a way to recover josses 
quickly, fill out the coupon below. It will bring you valuable 
advice without cost or obligation. 


We have discovered an attractive low-priced stock that promises an appreciation 


of well over 100%—provided it is bought IMMEDIATELY. 


Of course, we realize that a profit of 100% under ordinary circumstances is 
tremendous and most unusual. It is entirely possible at this time, however, 
because we are in the early stage of one of the greatest bull markets in history, 
and the stock in question is still selling at absurdly low levels. 


Why This Stock Should Be Bought NOW 


This security is within the reach of all investors, selling as it 
does for less than $20 per share. 


The company is one of the most progressive and best managed 
units in an important industry. It is in excellent financial 
condition in spite of the depression. Both its near and long 
term prospects are preponderantly favorable. 


We have made an extensive study of this stock. According 
to our calculations, this issue will rapidly advance from its 
present price of around 18 to approximately 28. There 
should be hesitation at this figure and then another upswing 
to around 40. After backing and filling around the 40 level 
there should be a third and final spurt which should not end 
until a price of approximately 50 is reached. If our forecast 
is correct—and it is based upon tried principles which have 
operated successfully for years—your purchase of this stock 
now may ultimately result in a profit of well over 100%. 


Those investors who have the courage and foresight to buy this stock at current 
levels unquestionably will reap extraordinary profits. 


This is one of the most outstanding bargains that we have been able to uncover 
in a long time. Most likely it will not long be available at its present price. 


The name of this low-priced bargain stock will be sent to 
any investor absolutely free. Also an interesting little book, 
“MAKING MONEY IN STOCKS.” No charge—no 
obligation. Just address: INVESTORS RESEARCH 
BUREAU, INC., DIV. 404, CHIMES BLDG., 
SYRACUSE, N. Y. 


SIMPLY FILL OUT THE COUPON BELOW 


Investors Research Bureau, Inc., 
Div. 404, Chimes Bldg., Syracuse, N. Y¥. 


Send me the name of the low-priced bargain stock which should 
be bought now for substantial profit. Also a copy of “MAKING 
MONEY IN STOCKS.” This does not obligate me in any way. 


Kindly PRINT name and address PLAINLY 
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July 1 
July 
June 15 
July 1 
July 1 
J uly 1 
July 1 
July 1 
July 1 
July 1 
June 30 
June 30 
July 1 
July 1 
Sept. 1 
Aug. 1 ae 
June 24 
July 1 
July 1 
July 1 
July 1 
July 1 
July 1 
July 1 
June 15 ie 
July 1 
July 1 
July 1 
July 25 
June 30 
Aug. 1 
July 1 
June 30 
Gt. West Sugarpf............$. July 1 
Hackens’k Water, A..........48 June 30 June 16 Soe 
July 1 June 15 
June 20 June 5! 
July 1 June 17 ee” 
June 17 June 2! 
| July 1 June 10: Moe 
June 30 June 29 
June 1 May 20 ee 
July 1 June 8 
July 1 June 15 oie: 
July 1 June 15 ee 
July 15 June 30 ; 
July 1 June 12 
July 1 June 15 
July 1 June 15 
Nat. Stand Co............+..3 July 1 June 20 
Natl. Distil. Prod............62! July 1 June 10 
National June 30 June 16 
July 1 May 31 
| July 1 May 31 
N. Y. Steam $7 pf.............$1. July 1 June 15 
July 1 June 15 
July 15 June 20 
Ohio Ed. $7.20 pf.............$1. July 1 June 15 
July 1 June 15 
July 1 June 15 
July 1 June 15 
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iz 
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: 
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TO KEEP YOU 
INFORMED 


Every week we list in this column attractive 
booklets, circulars, periodicals and special letters 
which we believe are of interest and profit to our 
subscribers. Upon request, and without obligation, 
any of the booklets listed below will be sent free, 
direct from the houses by whom issued. 


CURRENT LITERATURE DEPARTMENT 
THE FINANCIAL WORLD, 53 Park Place, New York, N. Y. 


PLEASE PRINT EACH REQUEST 
ON A SEPARATE SHEET 


SECURITY SALESMANSHIP, THE PROFESSION—An inter- 
esting discussion of this specialized field, together with information 
about the Course of Training being adopted by scores of the leading 
investment houses for their salesmen. 


WHEN TO BUY AND WHEN TO SELL—An interesting discussion 
of these questions from the technical viewpoint is presented in the 
folder **How to Protect Your Capital and Accelerate Its Growth.” 
Copy may be had upon request. 


ODD LOTS—A well-known firm, member of the New York Stock 
Exchange, has published a booklet setting forth the advantages for 
both the small and large investor dealing in odd lots. 


WHAT ACTION SHOULD INVESTORS TAKE NOW?—The 
current issue of a digest peepee by a financial service advises the 
— to pursue. Send for a complimentary copy without obliga- 

on. 


ANNUITIES EXPLAINED—One of the largest life insurance com- 
panies has issued a new booklet which describes in simple language 
the different kinds of annuities issued by it. Examples are included 
which indicate how these various forms of Cpa life incomes 
meet — needs of men and women in all walks of life. Copy upon 
request. 


PARTIAL PAYMENT PLAN—An old established New York Stock 
Exchange House is issuing a booklet describing their plan and terms 
for purchasing securities on the monthly installment plan in odd iots 
or full lots. Copy upon request will be forwarded without obligation. 


BROKERAGE SERVICE TO INVESTOR AND TRADER—A well- 
known New York Stock Exchange firm has prepared an interesti 
folder entitled *‘ Brokerage Service To Investor and Trader" whic 
will be forwarded without obligation upon request. 


WHAT THE TICKER TAPE SHOWS—An interesting study of the 
day-by-day action of the market, interpreted by an organization 
qualified to read the tape, will be forwarded upon request. 


TIME TO LAY THE FOUNDATION FOR YOUR FORTUNE—One 
of the leading financial services has prepared an 18-page booklet 
pointing out the opportunity at the present time to lay the founda- 
tion for your fortune. Send today for your complimentary copy. 


AN ANALYSIS OF RECENTLY OFFERED BREWING ISSUES- 
has been prepared, together with a special recommendation by an 
unlisted security house, specializing in stocks of that industry. Their 
advisory department is available for analysis of any beer stock in 
which you may be interested. 


WHAT A BUSINESS MAN MUST KNOW TODAY is the title of 
a booklet issued by an outstanding educational institution. It is 
not a book for everyone engaged business; it is for executives 
and potential executives only. But we want you to decide for your- 
self whether or not the book is intended for you. If so, it will be 
sent on request without any obligation on your part. 


SOME FINANCIAL FACTS—Is the title of a 24-page booklet con- 
taining a brief description of the American Telephone & Telegraph 
Company and the organization and operations of the Bell System. 
It is illustrated throughout with maps, graphs and charts, and is of 
interest to every investor in public utility securities. 


“STOCK EXCHANGE SERVICE FOR THE SMALL INVESTOR” 
—is the title of a booklet just issued by a well-known Stock Exchange 
firm. Copy may be had on request. 


SAFETY PLAN—is the title of a concise booklet issued by a financial 
service, based on a forecasting accuracy which safeguards both ways. 
up and down. Copy sent free and without obligation. 


STANDARD OIL OF NEW JERSEY—A reliable firm, members of 
the N. Y. Stock Exchange and other leading exchanges, has prepared 
an analysis of Standard Oil of New Jersey, which they will be pleased 


to forward upon request. Their stock advisory department is avail- __ 


able for the analysis'of any security in which you may be interested 


_ Texas & Pacific 


WEEKLY 
BUSINESS & FINANCIAL SUMMARY 


4 WEEKLY TRADE INDICATORS May 27 May 20 
*Crude Oil Production (bbls.). .. .... 2,634,550 2,705,350 
Electric Power Output (000 K.W.H.) 1,493,923 1,483,090 
{Steel Output (% of capacity) 38% 35% 
tAutomobile Production (U.S. A.)... 52,000 55,801 
{Commodity Price Index 60.0 59.0 
} May 13 

‘Bank Clearings New York City $3,143 
§Bank Clearings Outside of N. Y. C.. 


847,000 
Financial World Index of Indus- 
trial Production 46.1 


*Daily Average. tlron Age. tCram’s Report. §000,000 Omitted. 
§Journal of Commerce. 


4 FEDERAL RESERVE REPORTS, MEMBER BANKS 


*Investments—New York City 

*Investments—Outside N. Y. C 
Total loans and discounts 
Total net demand deposits 
Total time deposits 


Federal Reserve System gold ratio... 
New York Federal Reserve Bank ratio 


*Other than U. S. Govt. Securities. 
latest available. 


4 FOREIGN EXCHANGE 4 COMMODITY PRICES 


1933 1932 1933 1932 
Par May 29 May 31 May 29 May 3i 
$4.86 3g England $3.99 Copper... $0. $0.05 
1.00 Can. pollar. .88.62 P Cotton... .092 .056 
4.72 3.95 .03 
Belgium*.... Rubber... .0271 
Sitver.... 
Sugar.... .045 .0375 
§Wheat... .74% 58 


Note.—Above figures are 


*Belga. §July futures, Winnipeg. 


4 WEEKLY CAR LOADINGS 
Freight car loadings indicate current sectional business conditions. 
Loadings from the 15th to the 15th generally indicate earnings for the 


current month. 
West Ch 

ange 
Eastern District % 
Baltimore & Ohio... 
Chesapeake & Ohio 
Cleve., Cinn., Chicago & St. L.... 
Delaware & Hudson 


New York, New Haven & Hartford 
New York Central 

New York, Chicago & St. Louis... 
Pennsylvania 

Pere Marquette 

Reading 

Western Maryland 


Southern District 
Atlantic Coast Line 
Illinois Central 
Louisville & Nashville... 
Seaboard Air Line 
Southern Ry. System 


Northwest District 

Chicago & Great Western 

Chi., Milw.. St. Paul & Pacific.... 
Chicago & North Western 

Great Northern 

Northern Pacific 


Central West District 


Atchison, Topeka & Santa Fe.... 
Chicago, Burlington & Quincy... 
Chicago, Rock Island & Pacific. ... 
Chicago & Eastern Illinois........ 
Denver & Rio Grande Western ... 
Southern Pacific 


Southwestern District 

Kansas City Southern 
Missouri-Kansas-Texas........... 
Missouri Pacific 

St. Louis-San Francisco 

St. Louis-Southwestern 


++1+11 


(Compiled from American Railway Association figures) 
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1932 
May 28 
2,169,400 
47,127 
55.7 
May 21 
$2,854 
515,628 
44.9 
———1933————___ 1932 
ees: (000,000 omitted) May 24 May17 May 25 
Reve Deposits—New York City .......... $6,391 $6,355 $6,000 
ee Deposits—Outside New York City... 8,831 8,815 9,266 
bse Loans on Securities—N.Y.C....... 1,663 1,735 1,810 
we Loans on Sec.—Outside N. Y.C.... 1,985 1,989 2,529 
1,115 1,117 977 
1,899 1,874 2,011 
8,352 8.421 10,052 
10,725 10,681 10,411 
4,278 4,271 4,607 
ae. 563 618 393 
62.5% 
| 
| 
take Norfolk & Western sete ... 17,638 14,274 
20/211 20.968 
40,031 39,641 
11,326 10,961 
83.181 81,179 
7.909 6,821 
24,056 25,136 
eich 5,604 5,489 
12,206 11,415 
23.117 
26,416 
4,246 4,224 +1 
22,846 20,496 +11 
28.622 25.744 +11 
a 9,098 9,216 -1 
ek 21,628 22,267 - 3 
18,478 18.834 2 
16.139 17,378 -7 
3/902 3.576 +9 
3,548 3,538 
15,200 17.954 —12 
2,724 2,770 2 
Beans 6,022 6.196 3 
18/891 18.628 1 
91897 9.966 1 
ie 3,994 3,284 22 
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Audit Bureau 


Otto Guenther, 


in 1902 : ; ld stablished to diffuse the truth about investments, has constantly matntatned this aits- 
she Agfa fe to & oo, combed ifm its belief that as long as it clings to this ideal it can count upon the 


of Circulations 


support of the investing public. 
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IN COMING ISSUES 


What About Bank Stocks Now? 


S a group, bank stocks have by no means had _ their 
full share of the general price advances scored by other 
securities. Of course, one factor that has probably kept 
them back until recently, at least, has been the request by 
bank regulatory authorities that extremely conservative 
dividend policies be followed in order to permit the build- 
ing up of larger reserves. Despite that, a surprising num- 


ber have made no changes at recent dividend meetings. 


Does this mean that reserves are now regarded as suffi- 
ciently large, or does uncertainty still exist with respect 
to numerous dividend rates? Monetary inflation, re- 
garded in some quarters as being definitely in prospect, 
would constitute a factor of importance to this type of 
business, and present owners as well as prospective pur- 
chasers of bank shares cannot afford to miss the analysis 
of the current situation that is now in preparation. 


Working Capital Exceeds Market Price 

HE list of companies having working capital equiva- 

lent on a per share basis to the current market price 
of their common stocks is growing smaller and smaller, 
but has not quite disappeared completely. One company 
in this category is a leader in its field, and although no 
earnings have been shown for several years, the turn in 
profits should not be far removed, and in normal years 
per share earnings have been substantial. Cash consti- 
tutes a significant proportion of total current assets and 
amounts to more than five times all current liabilities. 
Plant and equipment have already been depreciated by 
about 50 per cent, and working capital makes up more 
than 60 per cent of total book value of the shares. Finan- 
cial position has permitted maintenance of dividends 
through unprofitable years. 
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TO KEEP YOU INFORMED 


We list in this column every week attractive booklets, circulars, periodicals and special letters pertaining to investments 
and other timely subjects which we believe are of interest and profit to our subscribers. Upon request and without 
obligation any of the booklets listed below will be sent free, direct from the houses by whom issued. 


PLEASE WRITE EACH REQUEST PLAINLY ON A SEPARATE SHEET 


CURRENT LITERATURE DEPARTMENT, THE FINANCIAL WORLD, 53 Park Place, New York, N. Y. 


STOCK AND COMMODITY SERVICE—An old established firm, 
members New York Stock Exchange, New York Curb Exchange, 
Chicago Board of Trade and Commodity Exchange, Inc., offers their 
entire facilities to conservative investors and traders in Stocks, Bonds 
and Commodities. They will be pleased to answer any inquiries of 
a financial nature. 


WHAT A BUSINESS MAN MUST KNOW TODAY is the title ot 
a booklet issued by an outstanding educational institution. It is not 
a book for everyone engaged in business; it is for executives and 
potential executives only. But we want you to decide for yourself 
whether or not the book is intended for you. 


TIME TOLAY THE FOUNDATION FOR YOUR FORTUNE—One 
of the leading financial services has prepared an ——— bookle: 
pointing out the opportunity at the present time to lay the founda- 
tion for your fortune. 


MAKING PROFITS IN SECURITIES—Valuable stock market 
booklet explains methods employed by successful investors. The 
part which fundamentals play and the market's technical condition, 
as well as general sound methods for income and profit building, 
are pointed out. 


TRADING METHODS—A 24-page booklet issued by a New York 
Stock Exchange house, containing a brief explanation of the different 
operations pertaining to stock market trading. 


AN INVESTMENT PROGRAM KEYED TO THE NEW ECO- 
NOMIC PROSPECT— is discussed in a pamphlet descriptive of the 
procedure employed by an investment organization. It is 
particularly of interest to investors whose policy is to disregard inter- 
mediate fluctuations and to avoid purely speculative commitments. 


MAKING MONEY IN STOCKS—A straightforward, comprehensive 
treatise on sound methods to pursue in the purchase and sale of listed 
securities. 


SECURITY SALESMANSHIP, THE PROFESSION—An_inter- 

. esting discussion of this specialized field, together with information 
about the Course of Training being adopted by scores of the leading 
investment houses for their salesmen. 


“STOCK EXCHANGE SERVICE FOR THE SMALL INVESTOR” 
—is the title of a booklet just issued by a well-known Stock Ex- 
change firm. 


SAFETY PLAN—is the title of a concise booklet issued by a financial 
service, based on a forecasting accuracy which safeguards both ways. 
up and down. 


PARTIAL PAYMENT PLAN—An old established New York Stock 
Exchange house is issuing a booklet describing their plan and terms 
a securities on the monthly installment plan in odd lots 
or full lots. 


THE POINT AND FIGURE METHOD AS USED BY WALL 
STREET INSIDERS— is the title of a book which gives full detailed 
explanation of the theory and practice of one, three and five point 
figure charts as used by ‘‘the Street’s’’ most successful operators. 
Descriptive literature upon request. 


WHEN TO BUY AND WHEN TO SELL—An interesting discussion 
of these questions from the technical viewpoint is presented in the 
folder ‘‘ How to Protect Your Capital and Accelerate Its Growth.” 


TRADING PROFITS IN LOW PRICED STOCKS—is the title ot 
a timely book just published. Clearly and completely it gives a unique 
and valuable analysis of intermediate trend trading possibilities in 
low-priced stocks. Descriptive literature will be sent upon request. 


REAL ESTATE BONDS—an interesting bulletin telling about the 
unusual profit possibilities in this overlooked group of securities, 
which are secured by sound intrinsic values and should benefit through 
inflation, has been published by a firm, Members N. Y. Real Estate 
Securities Exchange. They will be glad to place your name on their 


mailing list. 


- - tocover the mortgage on your house in case you should 
die, sothat your wife and children would not have topay it? 


Have 
YOU 
Life 


Insurance 


- - togive your family an income or to help put your chil- 
dren through college, if you should not be here to do it? 


- to provide against loss in your old age, should you 
then be out of business or perhaps have lost your property? 


- - tocover inheritance taxes? If you haven’t an estate on 
which to pay an inheritance tax, have you a life insurance 
estate which you can leave whole and free from such taxes? 


If you are secure against these contingencies, your mind is free 
from worry; you have made yourself and your family secure. 
You have made yourself financially independent. 


Journ Hancock Inquiry BuREAU 
197 CLARENDON STREET, Boston, Mass. 


Please send me information on how to be 
financially independent through life 


insurance. 
LIFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 
F.W. 6-33 
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qHIGHLIGHTS 


General stock list little affected by adverse 

rail news — Bonds reach new highs, add- 

ing confusion to inflation outlook — Early 

adjournment of Congress should help busi- 

ness — Investment prospects continue 
favorable 


The 
Market Situation 


Stocks during the past week advanced to new high ground 
to the accompaniment of further gains in trade and a new 
low for the dollar in the international exchange markets. 
Fluctuations of the dollar in terms of gold currencies do not 
at the moment seem to be caused so much by possibilities of 
monetary inflation in this country as by the fact that 
American exporters are allowing payments to them to ac- 
cumulate abroad, thus reducing the demand for dollar ex- 
change. Regardless of the cause of the declines, each new 
dip has usually brought further buoyancy for stocks. So 
far as specific domestic developments are concerned, the 
stock market was called upon to absorb several pieces of 
not altogether favorable news and came through the tests 
in better manner than might ordinarily have been expected. 


The reduction in the Atchison preferred dividend rate on 
Tuesday was unexpected in view of the road’s strong finan- 
cial position and the current trend of railway traffic. The 
same thing cannot be said of the Rock Island’s plea of 


bankruptcy on Wednesday, although some quarters had 
been predicting that the banks would extend the financial 
aid that the R. F. C. refused. Their shares of course were 
retarded by such news, but the other members of the group 
took some encouragement from indications of another 
favorable car loadings report for the end of the week. 


Pool operators have naturally been quite active, and signs 
of their handiwork can often be seen in the manner in which 
stock groups have been rotating in market prominence. 
Even the utilities, which previously had been left more or less 
to shift for themselves, have recently been taken in hand 
and last week were pushed through to new high levels, aided 
by the best comparative electric power report for many 
months. Bank shares came to life during the week at rising 
prices, unaffected by the reduction in the Chase’s dividend 
from 50 cents a quarter to 35 cents. Bonds continued their 
upward course, lending little support to the theory that 
stocks have been receiving their impetus from inflation 
prospects more than from actual business improvement. 
Reports that Germany would suspend the transfer of funds 
for service on her foreign debt had no immediate effect on the 
prices of German bonds here, recent low quotations having 
largely discounted any such move. 


Any appraisal of the prospects for the security markets 
over the coming months must include consideration of the 
very determined efforts of the Administration to put busi- 
ness back on its feet, the most important weapons in this 
program probably being the Industrial Recovery Bill and 
the plan to keep the Federal budget in balance. Neither 
can one overlook the potentialities of the President’s infla- 
tionary powers, which may or may not be used but which 
nevertheless can be brandished at any time that the general 
price movement might show signs of any serious reversal. 
Early adjournment of Congress seems in prospect, and this 
will allow business to take stock of the situation and push 
foreward with even more vigor its plans for the future. All 
in all, temporary reactions in security prices may be expected 
to occur at almost any time, but the long-term investor 
would appear to be on sound ground in taking advantage 
thereof to expand his holdings of promising securities. 


a 4 STOCKOMETER—THE TREND OF MARKET VALUES aa 


Official figures published by the New York Stock Exchange 
for the month of May put the aggregate value of listed stocks 
at $32.4 billions as of the end of the month, comparing with 
$26.8 billions on May 1 and showing a gain of 19.6 per cent for 
the month. Increasing public interest and participation in the 
security markets resulted in a 63.9 per cent gain in brokers’ loans 
during the period, but because of the low base existing at the 
beginning of the month the size of the increase can not be re- 
garded as alarming. On June 1, borrowings on securities 
amounted to only 1.63 per cent of the total market value of all 
stocks listed on that date as against 1.86 per cent a year ago. 
The average market price of listed shares on June 1 was $25.10 
as against $20.73 on May 1 and $12.23 on June 1 last year. 


Nore: The “Market Value” dotted line shows THe FINaNcIAL 
Wor tp's index for the market valuation of all stocks listed on the New 
York Stock Exchange, which compares with the official figures reported 
once each month by the Stock Exchange. The “Loan Ratio” expresses 
the percentage of brokers’ loans (to Stock Exchange members) to total 
market value of securities listed. Percentage of monthly sales to total 
number of listed shares is shown by the line ‘‘ Turnover in Sales.” 
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TO KEEP YOU 
INFORMED 


Every week we list in this column attractive 
booklets, circulars, periodicals and special letters 
which we believe are of interest and profit to our 
subscribers. Upon request, and without obligation, 
any of the booklets listed below will be sent free, 
direct from the houses by whom issued. 


CURRENT LITERATURE DEPARTMENT 
THE FINANCIAL WORLD, 53 Park Place, New York, N. Y. 


PLEASE PRINT EACH REQUEST 
ON A SEPARATE SHEET 


SECURITY SALESMANSHIP, THE PROFESSION—An inter- 
esting discussion of this specialized field, together with information 
about the Course of Training being adopted by scores of the leading 
investment houses for their salesmen. 


WHEN TO BUY AND WHEN TO SELL—An interesting discussion 
of these eeetons from the technical viewpoint is presented in the 
folder *‘How to Protect Your Capital and Accelerate Its Growth.” 
Copy may be had upon request. 


ODD LOTS—A well-known ‘firm, member of the New York Stock 
Exchange, has published a booklet setting forth the advantages for 
both the small and large investor dealing in odd lots. 


WHAT ACTION SHOULD INVESTORS TAKE NOW?-—The 
current issue of a digest prepared by a financial service advises the 
— to pursue. Send for a complimentary copy without obliga- 

on. 


ANNUITIES EXPLAINED—One of the largest life insurance com- 
panies has issued a new booklet which describes in simple language 
the different kinds of annuities issued by it. Examples are included 
which indicate how these various forms of pe sy life incomes 
meet the needs of men and women in all walks of life. Copy upon 
request. 


PARTIAL PAYMENT PLAN—An old established New York Stock 
Exchange House is issuing a booklet describing their plan and terms 
for purchasing securities on the monthly installment plan in odd lots 
or full lots. Py upon request will be forwarded without obligation. 


BROKERAGE SERVICE TO INVESTOR AND TRADER—A well- 
known New York Stock Exchange firm has prepared an interestin 
folder entitled ‘‘ Brokerage Service To Investor and Trader’’ whic 

be forwarded without obligation upon request. 


WHAT THE TICKER TAPE SHOWS—An interesting study of the 
pa ed action of the market, interpreted by an organization 
q ed to read the tape, will be forwarded upon request. 


TIME TO LAY THE FOUNDATION FOR YOUR FORTUNE—One 
of the leading financial services has prepared an 18-page booklet 
pointing out the opportunity at the present time to lay the founda- 
tion for your fortune. Send today for your complimentary copy. 


AN ANALYSIS OF RECENTLY OFFERED BREWING ISSUES- 
has been prepared, together with a special recommendation by an 
unlisted security house, specializing in stocks of that industry. Their 
advisory department is available for analysis of any beer stock in 
which you may be interested 


WHAT A BUSINESS MAN MUST KNOW TODAY is the title of 
a booklet issued by an og educational institution. It is 
not a book for everyone engaged in business; it is for executives 
and potential executives only. But we want you to decide for your- 
self whether or not the book is intended for you. If so, it will be 
sent on request without any obligation on your part. 


SOME FINANCIAL FACTS—Is the title of a 24-page booklet con- 
taining a brief description of the American Telephone & Telegraph 
Company and the organization and operations of the Bel] System. 
It is illustrated throughout with maps, graphs and charts, and is of 
interest to every investor in public utility securities. 


“STOCK EXCHANGE SERVICE FOR THE SMALL INVESTOR” 
—is the title of a booklet just issued by a well-known Stock Exchange 
firm. Copy may be had on request. 


SAFETY PLAN—is the title of a concise booklet issued by a financia! 
service, based on a forecasting accuracy which safeguards both ways. 
up and down. Copy sent free and without obligation. 


STANDARD OIL OF NEW JERSEY—A reliable firm, members of 
the N. Y. Stock Exchange and other leading exchanges, has prepared 
an analysis of Standard Oil of New Jersey, which they will be pleased 
to forward upon request. Their stock advisory department is avail- 
able for the analysis of any security in which you may be interested 
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WEEKLY 
BUSINESS & FINANCIAL SUMMARY 


-1933-——— 1932 
4 WEEKLY TRADE INDICATORS May 27 May20 May 28 
*Crude Oil Production (bbls.). .. .... 2,634,550 2,705,350 2,169,400 
Electric Power Output (000 K.W.H.) 1,493,923 1,483,090 1,425,151 
tSteel Output (% 38% 35% 24% 
fAutomobile Production (U. 8. 52,000 55,801 47,197 
Commodity Price Index......... ee 60.0 59.0 55.7 
May 20 May13 May 21 
Bank Clearings New York City ..... ‘ $2,943 $3,143 $2,854 
§Bank Clearings Outside of N. Y.C.. 1,513 917 1,800 
Total car loadings................ . 531,618 531,095 515,628 
Bituminous Coal Production....... . 842,000 847,000 716,000 

Pinancial World Index of Indus- 

47.9 46.1 44.9 


*Daily Average. tlron Age. tCram's Report. §000,000 Omitted. 
qJournal of Commerce. 


4 FEDERAL RESERVE REPORTS, MEMBER BANKS 


1933 1932 

(000,000 omitted) May 24 Mayl17 May 25 
Deposits— New York City ......... ‘ $6,391 $6.355 $6,000 
Deposits—Outside New York City... 8,831 8,815 9,266 
Loans on Securities—N. Y.C....... 1,663 1,735 1,810 
Loans on Sec,—Outside N. Y.C.... 1,985 1,989 2,529 
*Investments—New York City.. ... : 1,115 1,117 977 
*Investments—Outside N. ¥.C..... . 1,899 1,874 2,011 
Total loans and discounts......... P 8,352 8,421 10,052 
Total net demand deposits........ ° 10,725 10,681 10,411 
Fotal time deposits............... ° 4,278 4,271 4,607 
Total brokers’ loans. ..........00. ° 563 618 393 
Federal! Reserve System gold ratio. .. 67.8% 67.1% 64.7% 
New York Federal Reserve Bank ratio 62.5% 603% 59.9% 


*Other than U. 8. Govt. Securities. 


Nove.—Above figures are 
latest available. 


4 FOREIGN EXCHANGE 4 COMMODITY PRICES 
1933 1932 1933 1932 
Par May 29 May 31 May 29 May 31 
$4.86 344 England..... $3.99 $3.71 4% | Copper. ..$0.07% $0.05% 
1.00 Can. Dollar. .88.62 88.37 Cotton... .092 .056 
4.72 3.95 Lead..... .039 .03 
SSS 6.22 5.13 4% | Iron.....16.34 14.84 
Belgium* .. .16.55 14.02% Rubber... .0594 .0271 
Germany... .27.80 23.74 Silver... .34% 
Japan....... 24.44 31.94 Sugar.... .045 
6.06 6.06 .74% 58 % 


*Belga. §July futures, Winnipeg. 


4 WEEKLY CAR LOADINGS 
Freight car loadings indicate current sectional business conditions. 
Loadings from the 15th to the 15th generally indicate earnings for the 


current month. 
Week ended Same 


May 1 week Change 

Eastern District 1933 1932 % 
Baltimore & Ohio........... Joss Bee 34,402 - 1 
Chesapeake & Ohio.............. 25,004 22,068 +13 
Cleve., Cinn., Chicago & St. L.... 16,070 15,170 + 6 
Delaware & Hudson............. 9,658 10,978 —12 
Delaware, Lackawanna & Western. 12,421 13,110 - 5 
Norfolk & Western. 17,638 14,274 +24 
New York, New Haven & Hartford 20,211 20,968 - 4 
40,031 39,641 +1 
New York, Chicago & St. Louis... 11,326 10,961 + 3 
83,181 81,179 + 2 
Pere Marquette. .... 7,909 6,821 +16 
Western Maryland............. > 5,604 5,489 +2 
Southern District 

Atlantic Coast 12,206 11,415 +7 
24,148 23,117 4 

uisville & Nashville. ........... 18,550 16,157 +15 

Seaboard Air Line. 9,881 9,340 + 6 
Southern Ry. System........... . 28,631 26,416 +8 
Northwest District 
Chicago & Great Western....... ° 4,246 4,224 +1 
Chi., Milw., St. Paul & Pacific..., 22,846 20.496 +11 
Chicago & North Western........ 28,622 25,744 +11 
- 9,068 8,582 + 6 
Northern Pacific.......... 9,098 9,216 - 1 
Central West District 

Atchison, Topeka & Santa Fe..... 21,628 22,267 -— 3° 
Chicago, Burlington & Quincy.... 18,478 18,834 -2 
Chicago, Rock Island & Pacific.... 16,139 17,378 - 7 
Chicago & Eastern Illinois........ 3,902 3,576 +9 
Denver & Rio Grande Western _.. 3,548 3,538 waa 
Bouthers 15,800 17,954 
Southwestern District 

Kansas City Southern........... 2,770 -2 
Missouri-Kansas-Texas. ......... 6,022 6,196 -3 
18,891 18,628 + 1 
St. Louis-San Francisco. ........ - 9,897 9,966 — 1 
St. Louis-Southwestern ......... . 38,994 3,284 +22 
8,113 6,064 +34 


(Compiled from American Railway Association figures) 
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“PROFITABLE INVESTMENT SIMPLIFIED” 


This Remarkable Book For Investors Will Be Sent FREE If You 
Mail Your New Renewal or Extension Subscription For One 
Year Before July 15th 


ESIDES all the regular features that a yearly subscriber to THE FINANCIAL WoRLD 
receives for only $10 per year, we give you an opportunity to obtain a 112-page book 
that is bound to be of inestimable value to you in coming to sound conclusions in ref- 

erence to the value of securities of 50 of America’s leading corporations. The sub-title of this 
new book, now in course of preparation, is to be: 


“VITAL FACTS ABOUT 5O LEADING STOCKS” 


or stock will have two pages devoted to a summary of the outstanding facts and 
statistics concerning each of the 50 leading companies that have been selected. One of 
the two pages will discuss the company and its affairs so that the investor will have a graphic 
idea of its history, financial strength, line of business, relative position in its industry, future 
prospects, etc. The second page of each stock analyzed will be devoted to a statistical study in 
which many interesting figures besides the balance sheet will be shown. The statistical study 
of each company will contain distinctive features that are not usually found in a stock analysis. 


13 


‘lt 


zt 


The above shows a greatly reduced reproduction of a few sample pages. 


i the coming months of business recovery, this book alone should prove to be worth many 
times the price of a subscription to even the smallest investor who is interested in benefiting 
by the growth of equities in America’s leading corporations. You simply cannot afford to miss 
reading it as soon as printed. Will be ready on or before July 1st. 


THE FINANCIAL WORLD, J-7 
New York, N. Y., 53 Park Place. 


I enclose $10 for a year's subscription for THE FINANCIAL WORLD together with the other regular features of your Threefold Invest- 
ment Service. In addition I wish to have you send me a free copy of your 112-page book—"Vital Facts About 50 Leading Stocks”— 
as soon as it is published. (Mention here................ whether subscription is new, renewal or extension.) 


THE SCHWSINLER PRESS, N. ¥. 
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The public utility system of 


Standard Gas and Electric 
Company 


includes 


The California Oregon Power Company 
Duquesne Light Company (Pittsburgh) 
Equitable Gas Company (Pittsburgh) 
Kentucky West Virginia Gas Company 
Louisville Gas and Electric Company 

Market St. Railway Company (San Francisco) 
Mountain States Power Company 

Northern States Power Company 

Oklahoma Gas and Electric Company 
Philadelphia Company 

Pittsburgh Railways Company 

San Diego Cons. Gas and Electric Company 
Southern Colorado Power Company 
Wisconsin Public Service Corporation 


Wisconsin Valley Electric Company 


serving 1,664 cities and towns of twenty states . . . combined popula- 
tion 6,000,000 . . . total customers 1,588,055 . . . installed generating 
capacity 1,587,004 kilowatts . . . properties operate under the direc- 
tion of Byllesby Engineering and Management Corporation, the 


Company's wholly-owned subsidiary. 
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